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American Industry 
By LOUIS GUENTHER 


Motor—Parts— 
Tire Prospects 


Utilities After 
the Election 


Although 2 million cars are serapped 
yearly, the number of antiquated 
cars on the road assures a large re- 
placement market. (See page 503) 
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32,000 Rubber Products 
FACTORY, FAMILY AND FARM 


f] | YY 32,000 different rubber products provide Goodrich with as wide a market 


~ as any company in the country. It is literally true that every man, woman 
‘ and child, every factory, farm and office can profitably use many of the items 
' in the vast Goodrich line. 

Af This great group of products has been built up, and is constantly being 
( increased, by research—research which develops the Life-Saver Golden Ply 


in Silvertown Tires—and multiplies tire sales...finds Vulcalock—and opens a 
| huge market for rubber-lined tanks...discovers synthetic rubber-like Koroseal 
—and launches an entire new industry. 


Batteries and belting, toys and tires, helmets and hose... If it can be made of 
ae rubber, Goodrich makes it, and makes it better because of practical research 
a and industry-wide experience. 


AKRON, QHIO—LOS ANGELES, CALIF.—HITCHENER, ONTARIO 
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FOUNDED BY OTTO GUENTHER IN 1902 


The Financial World was established to diffuse the truth about investments, has con- 
stantly maintained this attitude, and will continue to do so, confident in its belief that 
as long as it clings to this ideal it can count upon the support of the investing public. 
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ARE WE HEADING FOR © 


Boom 


find all the answers 

authoritatively and wittily »@ 
presented in these pages. A 4 
World in Debt is the most lucid 
and straightforward book on 
economics since Stuart Chase 
made the subject exciting to the 
general reader. Many writers 
have explained what debt is; this 
book tells, for the first time, 
what debt does. An indispens- 
able volume for every citizen 
interested in his country’s, and 


inevitably his own, welfare. | 


$2.50. 


World 
Debt 


By FREEMAN TILDEN 
At your bookseller’s, or 


FUNK & WAGNALLS COMPANY 
354-360 Fourth Avenue, New York City 
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of LAC 
The man with a worth while 


idea is never unemployed. In- 
dustry, business, and finance are 
clamoring for him. Opportunity, promotion, 
capital, await you, if you find within your- 
self the thought of something new, no matter 
how simple or small. Ideas are aroused, not 
found within the covers of books. Learn to 
use your mind and you will never find your 
hands idle. Capitalize on your unused abilities. 
SEND FOR FREE BOOK | 
The Rosicrucians, not a religious organiza- 
tion, have preserved for centuries these prin- 
ciples of mind development, which were the 
fountain of wisdom of the ancients. Thou- 
sands of men and women have been benefited 
by them. Write for a free copy of ‘‘The 
Secret Heritage,’? which tells how you 
may receive this vital knowledge. Address: 
Scribe K.H.J., The ROSICRUCIANS 
(AMORC), San Jose, California. 


THE NEW PRICE RANGER 
MAKE YOUR OWN CHARTS 

Use these specially designed chart blanks. 

They are particularly adaptable for the sim- 

plified plotting of daily stock market prices 

and volume, 

Each sheet 814 by 11 inches, sufficient 
for a six-months’ arithmetic record. 
Price: $1.00 for 25 sheets 
Send money order or check to 


EDWARD WILLMS, 130 Cedar Street, N. Y. C. 
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How SCIENCE Makes 
Good Eggs Better 


ITAMIN D potency increased tenfold, taste improved, 
shell strong and perfect. Superior eggs—and more of them— 
because the poultry raiser has systematically treated his flock 
with ultraviolet light. More and better milk, healthier cows, a 
lower bacteria count—also the result of ultraviolet treatment. 


These are benefits which are passed on to you in the form ‘of 
better-quality food products. 


Superior vegetables for your table—earlier, sturdier plants are 
produced by electric sterilization and heating of the soil. 
Incandescent lighting stimulates and controls plant growth. 
X-ray treatment of seeds and bulbs is producing new and 
improved varieties of plants. These and other new movements 


in agriculture are increasing the certainty of a high-quality 
food supply. 


In these movements General Electric is co-operating with 
many agricultural laboratories and farm experts. Some of these 
developments would have been impracticable without earlier 
G-E research, for from the Research Laboratory, in Schenec- 


tady, came the necessary tools for investigation and application 
of its results. 


In every field of productive endeavor, G-E research is contributing to 
the progress toward higher standards of living 


GENERAL ELECTRIC 


Dividends Declared 


Regular 
Company Rate 
Allegheny Steel pf............ $1.75 
Am. Steel Foundries pf........ $1.75 
Am. Water Wks. & El........... 20¢ 
Archer-Daniels-Midland........ 50¢ 
Atlantic Refining ............. 25e 
Bendix Aviation. .............. 50c 
Bigelow Sanford Carpet......... 25¢e 
Columbian Carbon.............. $1 
Congoleum-Nairn, Inc.......... 
Creole Petroleum. .............25¢ 
Firestone Tire pf............. $1.50 
General Motors $5 pf........ . .$1.25 
Gr. Rapids Varnish.............15¢ 
Hollinger Con. Gold............. 5e 
Harbison-Walker Ref........... 50c 
Homestake Mining............. $1 
Houschold Finance A........... 75¢ 
75¢ 
30¢ 
Monsanto Chem...............25¢ 
Mullins Mfg. pf............. $1.75 
60¢ 
25e 
Procter & Gamble pf... .. .$1.25 
Parity Bakeries. 10¢ 
Safeway 50e 
$1.75 
25c 
South’ el Gold & Plat........ 10¢ 
Spear & Co Ist.pf ......... $1.3719 
$1.3716 
Spencer Kellogg. .............. 40¢ 
Stand. OilofInd............... 25¢ 
Sterling Products.............. 95¢ 
Timken Detroit Axle pf....... $1.75 
Timken Roller Bearing.......... 75¢ 
Tubize Chatillon pf..... ..... $1.75 
$1.75 
25¢ 
$1.75 
Walker (H.) Gooderham & 
Am. Steel Foundries pf....... 4 50 
Ward Baking pf..............48 75 
Archer Daniels Midland......... $1 
Atlantic Refining...............25¢ 
Collins & Aikman............... $1 
Columbian Carbon........... $1.25 
Congoleum-Nairn.............. 
Grand Rapids Varnish ........ 7Me 
Harbison Walker.............. 50c 
Hollinger Cons.G.M............ 5e 
Homestake Mining.............. $2 
Horn & Hard. N.Y... 25¢ 
Household FinanceA......... $1.15 
$1.35 
Impe ‘Oil, 3714¢ 
Int. Petroleum, 50c 
$1.25 
Murphy 
Newberry (J.J.)Co............ 
Safeway Stores............... $1.50 
40c 
Std. OilofIndiana.............. $1 
Sterling Products.............. 
Timken Roller Bearing..........75¢ 
Increased 
Bloomingdale Bros............. 35¢ 
$5.50 
$3 
Firestone T&R.. 
General Motors..............$1.50 
May Dept. Stores.............. 75e 
40¢ 
Murphy (GJC.) ,Co........... 
Noranda Mines.............. $1.75 
$1.50 
$2 
Initial 
Curtiss Wright “A”............50¢ 
50e 
Resumed 
Amer. Steel Foundries ........... $1 
Dresser Mfg, “B” .............. $1 
Holland Furnace ................ $1 
Kan. City So. Ry. pf.............$1 
Special 


Phillips Petroleum.............. 
Socony-Vacuum............... 
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bcord 
Vv. 14 h M k 
Vv. 20 
Cc arKket oituation 
Vv. 20 
‘ Heavy discounting of large year-end dividends placed market in a position vulnerable to 
vi selling on the “good news.” Exaggerated pessimism over utility and rail prospects acts 
as check on industrial share market. 
20 
+ Ore of the most widely accepted tenets of other bull mediate readjustments. Furthermore, it can scarcely 
2 markets was the belief that stocks generally sell off be denied that much of the October buying was in antici- 
20 on “good news.” This tendency was not so marked in the pation of liberal year-end dividend payments. Although 
' earlier stages of the current major advance, which sug- most of the declarations have fulfilled optimistic expecta- 
. gested that the market’s propensity for discounting news tions, the fact that the disbursements are in large part 
30 in advance of the event had been weakened by stricter artificially induced by tax considerations deserves wider 
i margin requirements and SEC regulation. The recent recognition. In the final analysis, earnings will deter- 
:- performance of a number of market leaders gives at least mine stock prices, and larger dividends justify higher 
1 a tentative indication of a reversion to the former tradi- equity prices only to the extent that they are warranted, 
i tion. The declining market in General Motors common under normal and reasonably conservative corporate 
. stock following announcement of a substantial year-end practice, by profits. 
: dividend is but one example of the general tendency 
15 which has been apparent in recent weeks. Where dis- AS LONG as the laggard market action of public utility 
: bursements to stockholders have been liberal, and earn- and railroad shares continues, the backwardness of 
ie ings highly gratifying, it does not seem logical to conclude these important divisions will tend to act as a brake upon 
18 that the reactions reflect primarily concern over the advancing tendencies in the industrial list. The market 
2 implications of concomitant announcements of labor for utilities and rails is evidently being influenced by 
2 bonuses and wage increases. unwarrantably pessimistic assumptions; the tide of gen- 
il eral business activity is rising and major benefits cannot 
> RANTING that the current trend in the direction fail to accrue to these companies, but their immediate 
20 of a more generous sharing of profits with labor may market influence is negative. Viewing the unmistakable 
prove to be an important long term market factor, two — evidence of the momentum of the advance in industrial 
~ interpretations of recent reactionary tendencies may rea- and commercial activity and in commodity price levels, 
sonably be made. The market has enjoyed a remarkably there appears no need for deviation from the major 
20 sustained and extensive advance since last March; fol- premise that well selected equities are attractive for long 
; lowing the election industrial shares were pushed rapidly term commitments. Investors who do not have adequate 
; into new high territory on a wave of spontaneous buying representation in good common stocks might well avail 
! in large volume. Under such circumstances, a temporary themselves of any buying opportunities which may be 
’ weakening of the market’s structure is almost inevitable; presented by reactions occasioned by temporary read- 
; and the time factor alone suggests the likelihood of inter- justments. 
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Rail Traffic: 


Railroad traffic almost invariably reaches its sea- 
sonal peak in the last week of September or in the 
first half of October; following the culmination of the 
autumn rise there is normally a decline in car loadings 
of from 30 to 40 per cent to the last week in Decem- 
ber. The last year in which the largest car loadings 
total was recorded later than mid-October was 1926. 
The current year promises to be exceptional. The fall 
peak of 826,155 cars was recorded in the week ended 
October 17 and the subsequent declines have been of 
less than seasonal proportions. The total for the week 
ended October 31 was 815,972 cars, the sixth successive 
week which surpassed the 800,000 level. Seasonal in- 
fluences will make themselves felt in later weeks but 
the November-December slump is likely to be of smaller 
proportions than in most recent years. The laggard 
action of rail stocks in the face of the very gratifying 
traffic record can be explained by fears as to the effects 
of expiration of the freight rate surcharges, social 
security appropriations and new labor legislation which 
will have strong backing in the new Congress. The 
1937 record will probably show that these threats have 
been given undue weight. 


Banking: 

Studies which have been undertaken by the Federal 
Reserve Board and the Federal Deposit Insurance Cor- 
poration suggest that proposals for fundamental 
changes in federal banking laws will be advanced in 
the not distant future. It is reported that serious con- 
sideration is being given by the Federal Reserve Board 
to recommendations for broadening the branch banking 
powers of member banks and that the subject is being 
analyzed by a member of the Board with the assistance 
of its legal staff. The annual report of the FDIC 
indicates that the officials of the Insurance Corporation 
are also giving the subject considerable thought. State 
laws on branch banking are far from uniform; 18 per- 
mit state-wide branch banking, 17 authorize branches 
within limited areas, nine prohibit branches and the 
other states have no branch banking laws. The nature 
of the comments suggests that Washington favors a 
revision of the branch banking regulations, but legis- 
lation liberalizing such powers is sure to meet 
opposition from political representatives of numer- 
ous sections of the country. The widely scattered 
responsibility for chartering of new banks is given 
considerable emphasis in the FDIC report, which points 
out that the banking troubles of the 1930s may be 
traced back to laxity in the granting of bank charters 
in the preceding decade. This comment probably por- 
tends legislative recommendations for a greater cen- 
tralization of banking authority. It is likely that there 
will also be efforts to reduce the multiplicity of bank 
examinations which are currently carried on by several 
different agencies. 


Steel Wages: 


The general increase in wages granted by the steel 
companies, averaging about 10 per cent for the industry, 
may have some effect upon fourth quarter earnings, but 


it is not likely to be especially marked in respect to th 
larger companies. The wage increase does not becom 
effective until the beginning of the second half of the 
final quarter of 1936, and current needs, coupled with 
anticipatory orders, are likely to keep operations at , 
high level through the remaining one and _ one-half 
months of 1936. It is believed that an advance of $2, 
ton or more in steel prices will be announced for Jany. 
ary 1, 1937, which would counterbalance in large 
measure the effect of the wage increases unless volume 
should fall off sharply. In the event of substantial 
advance bookings in anticipation of probable price 
increases, first quarter earnings may suffer to some 
extent. But barring a reversal of the underlying indus. 
trial trends, the effects of the wage adjustment are 
likely to be absorbed in the profits of later periods, 
The longer term influence of wage and price advances 
upon steel earnings cannot be accurately gauged at this 
time, but the probabilities are not so formidable as to 
suggest more than a temporary check to the momen. 
tum of the advance. 


Bonds: 


Among the notable developments of the post election 
markets the advance of U. S. Government bonds to new 
record highs is of outstanding interest. The burst of 
strength in the market for Treasury obligations may 
appear paradoxical in the light of the implications of 
the election results which suggest that the free spend- 
ing proclivities of the New Deal are not likely to be 
materially curtailed. On the other hand, the rising 
tide of corporate profits and individual income give 
promise of an approach to a balanced budget in the 
next fiscal year, even if expenditures are not greatly 
reduced. Accumulation of funds under the Social 
Security Act, which must be invested in government 
obligations, will make the Treasury less dependent upon 
the capital market. And most important of all, the reelec- 
tion of the party committed to close governmental con- 
trol of the money market and to a policy of low 
interest rates seems to assure the prolongation of the 
period of low yields on high grade bonds. The tide will 
turn eventually, but the turning point now appears more 
remote. Strength in the government bond list is ex- 
pected to facilitate further large scale refunding of 
corporate obligations, since corporation bonds of high 
investment standing follow the lead of the U. S. 
Treasury list. 
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America’s 
Industrial Pacemaker 


T IS evident that 
another big year is in 
the cards for the mo- 
torindustry. Nineteen 
thirty-seven is so ear- 
marked. Its prophetic 
shadow is already dis- 
cernible in the in- 
creased earnings re- 
flected in the broad 
business picture and 
these gains will be deflected to the Nation’s purse. Con- 
fronting this encouraging prospect what could be more 
natural than the prevailing optimism which is per- 
meating the motor world. 

Those individuals who comprise it likewise have every 
reason to feel a justified pride in their achievements. 
To them has come the reward that is due to their bril- 
liancy of management. Justly has the business earned 
the right to the description so unstintedly accorded it 
of being America’s Industrial Pacemaker. As goes the 
motor industry so goes business. This is no encomium: 
it is the unadorned fact. The record confirms it. 

In 1921 when industry was in the dumps, when busi- 
ness men were low in spirits, it was the motor industry 
that was first to unfurl the signal that another recovery 
period was in the making. So again it proved a reliable 
barometer in 1932. Once more it sounded the heart- 
ening note that better times were on the way. 

What is this potent force in the busi- 
ness responsible for the dynamic power 
it infuses in our arteries of trade? It 
is not composed of a single atom but 
similar to the concealed energy in elec- 
trons it is an admixture of concen- 
trated magnets radiating in a thousand 
different directions which, acting to- 
gether, exert a permeating force lift- 
ing general business. 


Industrial Ramifications 


If a person could pull apart a motor 
car and see the thousand and one parts 
that enter into its construction it 
would at once become apparent why 
other businesses must join the parade 
of progress towards better earnings 
when the motor business indicates it 
is about to start. 

Without counting the minor mate- 
rials, no other industry uses more steel, 
rubber, plate glass, nickel, lead, gaso- 
line, lubricating oil, mohair and other 
upholstery materials. These in their 
own dimensions are major business in 
themselves. 


Let us go a step further. In addi- 


Nineteen Thirty-seven holds out promise of another prosper- 

ous year for the motor industry. The gains of the motor group 

should be infused in many channels of American business. 

Again the industry assumes its position as the pacemaker for 
the country’s trade. 


By LOUIS GUENTHER 
Publisher, THE FINANCIAL WORLD 


tion to these direct 
contacts there are 
affiliated connections 
benefited equally when 
the motor industry 
flourishes. Without 
the motor car what 
need would there be 
for the myriads of 
garages distributed 
through the cities, 
towns and along the country roads? How could the 
taverns and country inns exist? What would become 
of the rural trade on which the small towns depend 
and whose cultivation to its present large proportions 
the convenient car has made possible? Add and multi- 
ply this volume by these correlative feeders and it 
will need no stretch of the imagination to visualize 
the billions of dollars of trade annually for which it 
is directly responsible. 

Then reduce this factual picture to the human labor 
required to man the business, plus those who indirectly 
depend on it likewise, and it becomes apparent that 
a large per cent of our working population must rely 
upon it for subsistence. 

According to the automotive records the output of 
motor vehicles of all degrees and prices in 1936 will 
run close to 4.5 million units. It is estimated by the 
trade that the outturn in 1937 will be about 5 millicn 
provided there is no radical change in 
the present prospects. Now this raises 
again the question which is always 
heard when the industry is in a flourish- 
ing state: “Has it attained its satura- 
tion point?” 


Expansive Potentialities 


In an effort to seek its answer let us 
probe its statistical position. More 
than 26 million cars and trucks are now 
registered in this country out of a total 
world registration of approximately 37 
million. From this we could superfi- 
cially conclude that the ratio of further 
growth would be on a diminishing scale. 

Yet if we take the estimate of 1936 
output and weigh it with the current 
upward surge in business which cannot 
help but further raise our already high 
standards of living it would lead to the 
logical conclusion that the apex of the 
industry has by no means been reached. 
Here, too, the motor industry has made 
the pace in living standards. 

There is no group of men who are 
greater psychologists in feeling and 
sensing what the people want than the 
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executives of our motor industry. 
They know that the public wants 
change, so they have become supreme 
stylists. Their models are never 
static. Each year they strive for im- 
provement the secret of which is con- 
tinuous turn-over. That makes a per- 
son whose financial position has im- 
proved, and of them this year there 
will be a host, crave a new car, for 
a better car is accepted as a badge of 
increased prosperity. This human 
factor is bound to make its impress on 
1937 output. 

No estimate of the motor industry 
and its importance to our national 
life could be complete without touch- 
ing upon the high position it has 
attained in public opinion. In the 
conduct of its business it has not, 
Janus-like, turned to the right in one 
direction and to the left in another 
but has conducted its operation with 


a straightforward spirit which ex- 
plains why it has not become a target 
of political attack. 

Because of its constant plant and 
equipment modernization it has con- 
tinuously increased its operating effi- 
ciency. It has maintained a free and 
competitive position. It has followed 
the understanding precept that a 
proper balance should be held between 
capital and labor; that there must 
prevail a mutuality of interest between 
these two forces. It has recognized 
its proper relations to the social in- 
terest of the people. Its breadth of 
vision has saved it from much of the 
malignity from which other indus- 
tries have not been spared. 

The motor industry did not wait to 
improve the situation of its workers 
but was in the van in increasing em- 
ployment, hourly wages, installing 
pension systems, bettering the en- 


vironments of its labor, dividing its 
profits with its workers in the form 
of substantial bonuses. 

Not only humanitarian principles 
prompted all this; hard and sounq 
business acumen was at the bottom of 
the impulse. It was good business 
this uniform practice of creating 
general satisfaction throughout qj 
the ramifications of the industry, 
It meant building good will in jts 
largest breadth. 

As a result of this good hard com. 
mon sense, besides all these benefits 
which have accrued to its own work. 
ers, and to industry in general, it has 
been able to share bountifully its 
profits with its shareholders. 

Under such superb direction jt 
could not turn out otherwise than that 
the motor industry should take its 
place as the foremost among Amer- 
ica’s Industrial Pacemakers. 


Medium Priced Car Sales Gaining 


THERE need be no qualification of 
the statement that 1937 will be the 
best post-depression year in the auto- 
mobile industry. So many signs point 
to a continuation of the uptrend that 
any sales projection resolves itself 
into an estimate of how extensive will 
be the increase over 1936, the year in 
which the industry raced around the 
recovery curve at a pace nearly 26 per 
cent above the 1935 lap. 

The trend toward quality buying, 
the increasing national income, the 
improved package the 1937 buyer will 
get for his money and the insatiable 
appetite for the new automobiles that 
left salesroom floors bare at the end 
of the recent model season, all point 
toward a 1937 that will keep the 
plants humming steadily at a pace 
accelerated well ahead of the past 
year. 


1937 Market 


A market for automobiles exists 
that will easily absorb 10 per cent 
more cars than in 1936. In all prob- 
ability, we will see a sales increase of 
twice that amount during 1937. Plant 
capacities have been expanded to meet 
such a demand, with the expenditure 
of millions in increased manufactur- 
ing facilities. Advance orders are 
running far ahead of announcement 
commitments a year ago. Every new 
car that is turned out for weeks to 
come will have a “sold” tag on it be- 
fore it leaves the factory. 

The increasing national income is 
bringing a new market to the automo- 
tive industry stirring a demand for 


By W. F. HUFSTADER 
Vice-president, 
Buick Motor Company 


extra quality, pride of ownership and 
extra comfort that will bring a new 
volume of buying into the higher 
priced brackets in 1937. The latest 
1936 figures show an increase over 
the 1935 period of 42 per cent for the 
price group above $700. This com- 
pares with 26 per cent increase for 
the entire industry. 

The industry presented its strong- 
est front in the $850 to $1,200 group 
where a 95 per cent increase in sales 


—Finfoto 


W. F. HUFSTADER 
Forecasts Bright New Year 


was recorded over the 1935 period. 
The $1,200 to $2,000 range gained 63 
per cent, compared with 18.3 per cent 
for the lowest price class. 

This trend will be accelerated in 
1937 as the country’s populace in- 
creases its purchasing power and de- 
mands higher standards in all it buys. 
A long-range study of automobile 
sales in relation to the national in- 
come provides further evidence of a 
continued upsurge for the industry 
in 1937. 

In the industry’s peak period of 
1928-29, when the income of the 
United States was $80 billion annu- 
ally, 4.1 per cent of this amount was 
spent for automobiles. In 1932, the 
income had dropped to $40 billion and 
the percentage spent for automobiles 
to 2.4 per cent. 


Lower Prices 


After 1932, however, a new trend 
made its appearance, brought about 
by increasing quality of the product 
along with a reduction in prices. The 
average cost of automobiles dropped 
from $895 in the boom days, to $690 in 
1935. This down-trend in price has 
created a condition where a $5 billion 
rise in income now increases automo- 
bile business as much as a $10 billion 
rise formerly did. 

The 1935 national income was $56 
billion and in 1936 around $60 billion. 
Conservative estimates place the 1937 
national income at $65 billion, which 


would indicate an increase of 35 per ' 


cent for the automobile industry 
within the bounds of possibility. 
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The Motor Outlook 


for 1937 


TREND OF REPLACEMENTS AND NEW OWNER SALES 


] HE avidity of 


the American 
public for new 
automobiles is 


4000; 


5500 — CANADIAN OUTPUT 
U.S. EXPORTS 


5000 NEW BUYERS AND 
MULTIPLE-CAR OWNERS 


6000 

FOREIGN 
CONSUMPTION f= 
5000 


A more reliable 


indication of the 


traditional. When 


the times are none 


THOUSANDS 


too prosperous, 2500 
purchases may be 92000 
deferred, but even 

. 1500 
under such cir- 
cumstances the 1000 
automobile owner 500 a 
is generally quite oWZ 


ready to be con- 
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4000 ., country’s replace- 
3500 9 ment needs can be 
< obtained from a 
me < study of the cu- 
2500 9 mulative record. 
9000 Passenger car 
1500 registrations in- 
creased steadily 

1000 in the pre-depres- 
500 sion years toa 
0 peak of 23.1 mil- 


lion in 1929. Since 


vinced of the 
doubtful economy 
of “making the 
old bus do for an- 
other year” if he 
has the necessary 
down payment in 
the bank and is 
reasonably sure 
of his job. Unless other needs are 
pressing, the new car is likely to re- 
ceive first consideration if the family 
vehicle is beginning to show even 
preliminary signs of succumbing to 
the fate of the famous “one hoss 
shay.” And it is well known that the 
sales resistance is low when the mo- 
tor-minded citizen—a class which 
surely embraces a very large percent- 
age of the population—has money 
burning holes in his pockets. 


The ideal situation from the view- 
point of the automobile manufacturer 
is that which combines a_ large 
measure of obsolescence and wear 
and tear among automobiles currently 
in use with general economic condi- 
tions conducive to free spending. 
Unless the portents of the moment 
are very misleading, 1937 will come 
close to approximating that ideal. 
Employment is increasing, wages are 
being raised, dividends are being dis- 
tributed lavishly, governmental dis- 
bursements will continue to be 
bounteous; in short, the national in- 


Purchasing power of the automobile buying public and replacement 
needs are the basic determinants of output and sales; both point to 


further gains in 1937. 


come next year should provide a 
larger surplus for automobile pur- 
chases than in 1936 and the public 
psychology, always conditioned to 
some extent by the prevailing atmos- 
phere in the nation’s capital, will not 
be such as to encourage penny pinch- 
ing. 

But what about the actual need for 
new automobiles? Considering the 
many evidences of the prosperity of 
the motor industry in 1936, it would 
perhaps be natural to jump to the 
conclusion that the deferred replace- 
ment demand of the depression years 
had already been fairly well satisfied. 

But an examination of the record 
shows that the country has only ap- 
proximated the normal rate of re- 
placements in the current year and 
has not gone very far in the direction 
of making good the abnormally low 
purchases of the years of severe busi- 
ness depression. In 1928, 3.14 million 
new passenger cars were registered 
in the United States; in 1929, 3.88 
million. The majority of these cars 
are still in use. While some of them 
will continue to struggle along the 
highways for a year or two more, 
only in exceptional instances do they 
represent dependable and economical 
automotive transportation. 


the total declined 
only to 20.6 mil- 
lion in the depres- 
sion, and_ since 
increasing popu-. 
lation and rising 
standards of liv- 
ing seem to assure 
a broadening of 
the market for motor vehicles, it does 
not appear unduly optimistic to ac- 
cept 23 million passenger automo- 
biles as a “normal” total for the 
United States. Registration at the 
end of 1935 totaled more than 22.5 
million cars, 
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Before the depression, 7 years was 
generally accepted as the average life 
of an automobile, this life expectancy 
having been based upon studies of 
figures for registrations and esti- 
mates of cars scrapped over a long 
period of years. The. natural effect 
of the depression was to slow down 
the rate of retirements, with the re- 
sult that average life increased to a 
little over 8 years. Since this figure 
was based upon an abnormally low 
rate of replacement, it seems reason- 
able to split the difference and accept 
74 years as the probable average life 
of a motor vehicle as a starting point 
for current calculations. On this basis, 
the average annual replacement sales 
of passenger automobiles should ap- 
proximate 3.07 million units. Regis- 
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trations for the first nine months of 
1936 totaled 2.47 million units. If 
passenger car sales for the last quar- 
ter approximate those of the like pe- 
riod of 1935, the total for the year 
will be almost exactly 3.07 million. 
Even if there should be a gain of 
20 per cent in the December quarter, 
the year’s total would be only 120,000 
units over the indicated annual re- 
placement requirements. 

Going back ten years (including 
1936) we find that a total of 3.07 
million new registrations was ex- 
ceeded only in 1928 and 1929, with 
3.14 million and 3.88 million units, 
respectively. Over the following six 
years, new registrations fell below 
an annual average of 3.07 million in 
the aggregate amount of about 6.6 
million units. Under the circum- 
stances, an increase in business vol- 
ume in 1937 of 10 to 15 per cent over 
1936—generally estimated in trade 
circles—does not appear as excessive 
optimism, even if we were to assume 
that passenger car registrations will 
level off at the 23 million mark. And 
that assumption probably underesti- 
mates the expansive potentialities of 
the automobile market. 

Although production of 1937 
models has recently been gaining and 
is approaching the 100,000 per week 


Larger Expenditures Auto Makers 


OW the automobile industry re- 
gards the future is indicated by 
the substantial expenditures made 
during the current year for new ma- 
chinery, new plants and improved 
manufacturing methods. Perhaps 
more money has been spent this year 
on improvements and expansion than 
in any other one year for a very long 
time. The result is that today pas- 
senger car and truck production fa- 
cilities are better equipped to provide 
the public with more and finer quality 
transportation than ever before. 


New Equipment 


Chrysler Corporation offers a strik- 
ing example of this march of prog- 
ress. In preparing for its 1937 
passenger cars and trucks the com- 
pany has equipped an entirely new 
assembly plant, constructed and 
equipped a new press plant, made 
substantial additions to its service 
parts department by erecting a new 
plant which doubles the parts depart- 
ment facilities, improved its plant 
layouts in the interest of better work- 
manship, better operations and better 


mark, the totals for October and 
early November were materially be- 
low 1935 levels. On the other hand, 
factory shipments of automobiles and 
trucks by member companies of the 
Automobile Manufacturers Associa- 
tion totaled 216,554 units in October, 
an increase of 4 per cent over Oc- 
tober, 1935. This seeming discrep- 
ancy is explained by the fact that 
Ford is not a member of the associa- 
tion, and Ford has only recently 
started volume production. General 
Motors’ October production was be- 
low 1935, but Chrysler and several 
of the smaller units showed large 
comparative gains. It appears likely 
that November output will be only 
moderately below the 411,535 total 
for November of last year. Unless 
there is a large increase in Decem- 
ber, the aggregate production for the 
last quarter may not come up to the 
total for the same period of 1935. 
Although this situation affects the 
current statistical picture, most of 
the automobile manufacturers should 
show very satisfactory earnings for 
the last quarter, and there are favor- 
able implications for the first quar- 
ter of next year. Dealer stocks of the 
new models are low and strong retail 
demand is reported. Unless the in- 
dustry should be confronted with ex- 


By K. T. KELLER 


President, 
Chrysler Corporation 


—Finfoto 


working conditions all around. Never 
before has it been so well able to 
manufacture the quality automobiles 
which the public has learned to expect 
from it, and in such large quantities. 

Chrysler Corporation’s total ex- 
penditures for new construction, new 


ceptionally severe weather conditions 
it is anticipated that production wil 
be maintained throughout the first 
quarter at a comparatively high rate 
in contrast with early 1936 which wa, 
characterized by a pronounced Febry. 
ary slump in production. 

The automobile industry is rel, 
tively free of labor difficulties because 
of improved working conditions anq 
liberal compensation. The large 
bonuses which are to be paid by Gen. 
eral Motors and Chrysler may }y 
viewed with complacency by stock. 
holders because of the liberal returns 
which are accruing to the equity own. 
ers. Retail prices have been either 
maintained or reduced by most 


companies, which suggests some | 
lowering of profit margins with » 


wages and other operating costs ris. 
ing. Prices eventually may have ty 
be raised; possibly such action wi] 
be taken in the second quarter of 
1937. In the meantime, higher costs 
are likely to be largely absorbed jn 


increased volume. The 1937 earn. | 


ings outlook for the automobile jp. 
dustry appears definitely favorable; 
representative equities of favorably 
situated units in this industry may be 
considered good media for partic. 


ipating in the benefits of the upward f 


trend of American business. 


equipment and improved manufactur- 
ing, storage and shipping facilities, 
for 1936 will total approximately $10 
million. Our company is ready for 
the greatest year in its history, pre- 
pared to build upwards of a million 
cars a year with a higher standard 
of workmanship than ever before. 


Employment Factor 


Accompanying this development in 
the physical aspects of our business 
has come a very gratifying improve- 
ment in employment stability in our 
plants. This year the change-over 
to new models was accomplished with 
a minimum lay-off period. Chrysler 
Corporation has given a great deal of 
study to this problem of steadier 
work and the results began to be felt 
to a substantial degree during the 
last model year. The effect of this 
plus the additional compensation paid 
to employees through cash distribu- 
tions and upward wage adjustments 
has been to enable Chryslér Corpora- 
tion’s employees to make personal 
progress as their company itself has 
progressed. 
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American Automobiles 
Home Abroad 


Since the low of the depression sales of American cars abroad 
have recorded substantial gains, but the geographical distribu- 
tion of the foreign business is subject to special influences. 


to tabulations of the 
Department of Commerce, U. S. 
exports of passenger cars and com- 
mercial vehicles reached an all time 
high of 536,207 units in 1929, and 
subsequently dropped to a low of 66,- 
404 units in 1932. Since that year 
the major part of this loss has been 
recovered and on the basis of the 
figures for the first nine months of 
1936 exports are expected to reach 
a total of about 284,000 units for the 
entire year. 

These figures, however, represent 
only units manufactured in the United 
States and shipped to foreign coun- 
tries in completely finished form. 
They do not include shipments of 
parts for assembling abroad nor 
American cars manufactured in 
plants located abroad. Considering 
‘hese items and the important Cana- 
dian production of American cars for 
export, a total of about 500,000 units 
of American cars is expected to be 
sold abroad this year. On the same 
basis the low for 1932 is placed at 
180,000 units as compared with the 
Department of Commerce’s export 
total of 66,404 units for that year. 


Trade Treaties 


Our reciprocal trade treaties con- 
cluded during the past few years, re- 
duction of tariff barriers, deprecia- 
tion of the dollar, liberation of for- 
eign exchange restrictions and, of 
course, the general world recovery 
are principally responsible for the 
gains in the foreign business of the 
Ainerican automobile industry. The 
largest gains have been registered 
in countries which have no automo- 
bile industry of their own to protect, 
as for instance South America, South 
Africa and part of the Far East. 
Likewise good progress has been 
made in the United Kingdom, the 
British Dominions and countries be- 


longing to the sterling bloc. Despite 
an important domestic automobile 
industry England has refrained from 
placing restrictive barriers in the 
way of American imports _believ- 
ing in the fundamental principle 
that foreign trade is a two-sided 
affair. 

According to data published by the 
League of Nations, the United States 
in 1935 accounted for 77.5 per cent 
of the total world production of pas- 
senger cars and commercial vehicles. 
About 88 per cent of the output out- 
side the United States and Canada 
came from the United Kingdom, Ger- 
many, France and Italy. In the lat- 
ter three of these countries the auto- 
mobile industry enjoys strong gov- 
ernmental protection and American 
makes are subject to many restric- 
tions. On the other hand, competi- 
tion from these three countries out- 
side their own boundaries is a 
negligible factor for the United 
States’ industry because of the 


superiority of the American product. 


Other countries with a domestic 
automobile industry of minor impor- 
tance are Austria, Belgium, Switzer- 


land, Sweden, Hungary and Poland. 
Japan, which is still a good market 
for American automobiles, seems to 
be determined to develop its own in- 
dustry at whatever costs which would 
indicate little possibility for further 
expansion of American sales in that 
country or even a reversal of the pres- 
ent trend. 


America Predominates 


Outside of the aforementioned 
countries which have their own auto- 
mobile industries, American products 
are predominant ranking from 50 to 
99 per cent of all vehicles registered. 
These markets hold excellent prom- 
ise of further expansion depending 
of course upon increase in the gen- 
eral purchasing power of the inhab- 
itants of these countries. 


> 


—Bucher-Nesmtth 


The delivery of American-made 

cars is again a commonplace sight 

in most foreign ports throughout 
the world. 


0 
505 
3 
Will 
rate, 
bru. 
rela. 
AUse 
and 
be 
Ock. 
ther 
nost 
vith 
e to 
will 
of 
osts 
lin 
In- 
ble; 
ably 
be 
i 
for 
lion LA: 4 


The FINANCIAL WORLD 


Vol. 66. No, 2 


There Will Always 
“Independents” 


OMPETITIVE'-_ engineering, 

sound manufacturing policies 
and economical distribution make it 
possible for the independent automo- 
bile producer in America to claim a 
full share of the motor market. This 
has been true in the past; it’s true 
now. It will be true in the future. 

That’s my answer to the oft-asked 
question, “What is going to happen 
to the independent company?” The 
independent producer recognizes that 
larger combines and companies pos- 
sess obvious advantages. Their 
numerous cars naturally dominate 
the buyer’s shopping list. Yet the 
small company asks no quarter and 
gives none, offsetting this advantage 
simply by attempting to make a bet- 
ter automobile at the same or a lower 
price. 

The first requirement is competi- 
tive engineering. The independent 
manufacturer must contribute more 
than his proportionate share of engi- 
neering advancements. Such compet- 
itive engineering is possible because 
no company, no matter how large, is 
able to obtain a monopoly on brains. 

The invisible ingredient which 
spells quality in any manufactured 
product is labor. Here a company 
like ours holds a decided advantage, 
we believe. 


—Finfoto 


By PAUL G. HOFFMAN 


President, 
The Studebaker Corporation 


Studebaker’s 7,000 workers in 
South Bend form a compact and co- 
hesive organization, each man taking 
a real pride in his association with 
the company and in his work. The 
length of service averages more than 


Tire Earnings the 


6 ew: significance of the November 
2 increase in tire prices is not 
that manufacturers’ profit margins 
will widen materially. In fact, prac- 
tically all of the advance is to be 
passed on to dealers to realign dis- 
counts; the net return to the rubber 
companies will be unimportant, on the 
whole. The action, rather, marks the 
end of a twelve-month period in which 
the industry has avoided serious 
price cutting, and attests to the im- 
proved internal position which has 


been brought about through a rever- 
sal in management policies. 

It was only a little more than a 
year ago when the industry, after a 
demoralizing period of price wars 
and internal friction, began to realize 
that in the efforts to build up volume 
the matter of profits had been largely 
ignored. And then it was that per- 
sonalities were submerged, a price ad- 
vance posted November 1, 1935, of 5 
per cent—and another last May of 
10.5 per cent—and the industry has 


10 years with the average age of 
employees 40 years. Factory lines 
move about 10 per cent slower than 
in larger companies but the skilled 
craftsmanship and the high morale 
of a stable organization result in high 
efficiency. 

The popular notion that indepen. 
dent companies are at a disadvantage 
in buying materials entirely 
wrong. We will spend more than $40 
million in 1937 and any idea that this 
volume of purchases will not secure 
us competitive prices is incorrect. 
Studebaker’s position as to deprecia- 
tion charges is favorable. On the bal- 
ance sheet of the new corporation, 
plants formerly carried at $49 million 
were written down to approximately 
$15 million. Annual charges for de- 
preciation are $1 million less than 
they were at one time. 

No effort has been made to obtain 
a high profit per automobile. The 
management has felt it better policy 
to accept a very small profit and rely 
on increased volume for a satisfac- 
tory operating result. 

Any independent company operat- 
ing on this basis is bound to get-a 
good share of the world’s business— 
and make money. That’s why I say, 
“the independent will always be with 
us.” 


passed through a full active selling 
period for the first time in many 
years with only a few localized dents 
in the price structure. 

The volume of tire sales both in 
the field of replacement and that of 
original equipment has not improved 
in proportion to indicated profits. 
But replacement shipments gained 
about 3.4 per cent in the first nine 
months of this year and for the full 
period should be moderately above 
1935 levels, marking the first year 
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i 929 in which volume sales of 
rene have not declined. Ship- 
ments for original equipment should 
jmprove more substantially. It is un- 
derstood that the motor manufac- 
turers are quite chary of labor condi- 
tions and the threat of interrupted 
production of tires. Hence, there has 
been a greater stocking for inventory 

urposes, and aggregate volume for 
this year is placed at from 22 to 23 
million casings, depending upon the 
rate of gain in the closing months. 
The former estimate, if realized, 
would mean an increase of 14 per cent 
over 1935 volume. 


Beneficial Developments 


Profit margins of the industry are 
expected to make pleasant reading 
when complete figures become avail- 
able. Some companies may show re- 
sults comparable with 1929 levels, and 


the industry as a whole is believed 
to be experiencing the best year since 
1930. The more outstanding show- 
ing will be on the part of the more 
fully integrated units, for the demand 
for mechanical rubber goods has been 
quite satisfactory. And since costs 
have not risen as rapidly or as far as 
the posted price advances, and since 
labor troubles have been less bother- 
some to recent schedules, profit mar- 
gins have been somewhat larger. The 
full effects of the May 4 price advance 
will be revealed in the final six months 
earnings. Recapitalization plans put 
into effect or now under consideration 
by stockholders also have been bene- 
ficial. The labor situation is far from 
satisfactory, but it is thought by in- 
terests close to the industry that the 
decentralization efforts and more 
amicable internal relations brought 
about through wage increases have 
eased the situation. Of further sig- 


nificance is the rising trend of crude 
rubber prices, which means that in- 
ventory losses will be avoided at the 
year-end—assuming no interruption 
inthe trend. It is an established fact 
that the best earnings periods have 
been witnessed when raw material 
prices were in a rising cycle. 


Attractive Stocks 


While the outlook may thus be said 
to contain many promising elements, 
the attraction in the shares is rather 
of a longer term nature as the better 
situated equities are not distinctly 
undervalued in relation to probable 
earning power this year. But with 
further gains in volume and earnings 
likely for 1937, the common shares of 
the four leading factors—Firestone, 
Goodyear, Goodrich and U. S. Rub- 
ber—are not without attraction for © 
long term holding. 


Stage Set for 
More Profitable Year 


ROBABLY never before in the 

history of the automobile indus- 
try have we entered a season under 
such advantageous conditions for im- 
proving business as those which exist 
today. Coupled with a general in- 
crease in buying power throughout 


the land, the industry brings a highly 


improved product to meet the tre- 
mendous pent-up demand. 

The season which has just been 
concluded was a good one. A number 
of the factors which we have present 
for the 1987 selling season existed 
at the beginning of 1936. The pent- 
up demand was there and also an ex- 
cellent product, and the result was a 
prosperous year. For 1937, however, 
we find not only all of the factors 
which made 1936 successful, but they 
are here to an even greater degree, 
plus some additional advantages. 


Dealership Improves 


Probably most outstanding as a 
factor for even better business in 
1937 than in 1936 is the stronger 
dealer organization of the company. 
Taking our own Hudson organization 
a an example, we find that not only 
has our dealer group gained numer- 
ically, but also substantially in finan- 
cial strength. 


By A. EDWARD BARIT 


President, 
Hudson Motor Car Company 


Our dealers are better equipped 
with money, organizations, and phys- 
ical equipment than they were a year 
ago. This alone would be responsible 
for an increase in sales volume. When 
we add to this situation a greatly 
improved product with a national 
buying power that has even further 
developed during the course of the 


—Finfoto 


A. EDWARD BARIT 
Many Reasons for Optimism 


year, the ingredients are there for 
even more outstanding success. There 
are real fundamental reasons for ex- 
pecting a marked increase in sales 
for the 1937 season. 

Speaking again for the Hudson or- 
ganization as typical of the industry, 
the great improvement in efficiency 
of the selling organizations in the 
field has paralleled internal efficiency 
in the manufacturing plant. It is a 
known fact that, within reason- 
able limits, internal efficiency of a 
large manufacturing organization in- 
creases with the volume of produc- 
tion. Our own financial success dur- 
ing 1936 very clearly bore out this 
fact. As our volume rose, our ratio 
of profit grew accordingly. 


Outlook Brighter 


As stated, the stage is set for a 
profitable year and there is nothing 
on the horizon at the present time 
which would indicate otherwise. And, 
what we foresee for Hudson applies 
to this industry generally. The auto- 
mobile industry, being the good index 
that it is for general business condi- 
tions, would warrant the belief that 
a year from now we will find ourselves 
much. further along the prosperity 
road than we are today. 
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ange Expected 


Auto Parts Leadership 


HE solemn conclave of officials of 
Electric Auto-Lite Company that 
took place on one particularly gloomy 
morning in early 1932 was caused by 
neither rapidly closing banks nor the 
accelerating downtrend of business 
generally. Such common _ business 
adversities were accepted more or less 
philosophically by those depression- 
hardened executives. Their gather- 
ing was in shocked acceptance of the 
fact that the roof had virtually dis- 
appeared from over their heads. The 
billion-dollar Ford Motor Company, 
for years their primary customer, had 
suddenly served notice that it would 
henceforth manufacture practically 
all its own electrical equipment! 
Now, it is very rarely that so tre- 
mendous a stroke of misfortune ever 
strikes a major unit, such as Electric 
Auto-Lite, in the automobile ac- 
cessories industry. But the incident 
does serve to present a graphic illus- 
tration of the marginal status of most 
companies in that trade and their 
practical dependence, in many in- 
stances, on existing contracts with 
Chrysler, General Motors, and Ford. 
In the instance of Electric Auto- 
Lite, that company’s management 
happily proved more than equal to 
the situation. The years from 1932 


through 1934 were very leanones. With 
both the General Motors and Chrysler 
business handled by the Delco-Remy 
division of General Motors, the com- 


— Buick from Gendreau 


pany’s original equipment market 
was confined to the very limited de- 
mands of the smaller automobile com- 
panies. In 1935, however, the un- 
deniable high quality of Electric 
Auto-Lite’s products, together with a 
bit of aggressive merchandising on 
the management’s part, finally bore 
fruit. The company was awarded or- 
ders for all the starting, lighting and 
ignition equipment for all Chrysler 
Corporation cars. It might be added 
here that the profits outlook for Elec- 
tric Auto-Lite at the present time is 
one of the most promising in the 
trade. Fourth quarter 1936 earnings 
should materially exceed the satisfac- 
tory showing made in the correspond- 
ing 1935 period, and the company 
stands to share the upturn in sales 
confidently expected of Chrysler dur- 
ing the coming year. 

While the automobile parts trade is 
obviously keenly competitive, it is not 
to be thought that the status of secur- 
ities of leading units in the industry 
is essentially highly speculative. Such 
independent suppliers have too con- 
vincingly demonstrated ability to 
maintain commanding positions in 
the trade year-in and year-out. They 
offer assemblers real economies and, 
consequently, can be expected to 
maintain a permanent place in the 
automotive scheme of things. 

At the moment the chief concern of 
investors in this group naturally lies 
in the status of present contracts held 
with the “Big Three” by their com- 
panies. Such information is closely 
guarded. However, usually 
well-informed sources word is re- 
ceived that important agreements 
held by the larger parts suppliers will 
continue with negligible change 
through 1937. 

On this basis, profits of such com- 
panies as Electric Auto-Lite, Briggs 
Manufacturing, Timken Roller Bear- 
ings, Borg-Warner and Houdaille 


The labor factor continues as 
the uncertainty in most auto- 
motive equipment situations 


Hershey can be expected to show fur. 
ther important increases next year, | 
It is very likely, too, that the major. | 
ity of other sound units in the g. 
cessory field will enjoy increasing 
volumes and profits, but the afore. 
mentioned individual companies 
would seem to offer the most clearly > 
defined possibilities. 

Unfortunately, a dash of caution | 
seems necessary to even the most 
promising of situations. In this par. 
ticular instance it is the bugaboo of 
possible labor troubles. It is well 
known in the trade that the inventory 
status of most important parts manv- 
facturers is relatively low at the pres- 
ent time. This is merely the natural | 
outcome of restricted operations dur- | 
ing recent months in anticipation of 
the changeover to 1937 models. With } 
the influx of orders certain to result | 
from last week’s opening of the Auto- 
mobile Show, a sharp stepping up of 
operations is essential. The situation | 
could not be more propitious for the » 
radical element of Labor should it de- 
cide to become obstreperous. There 
is no current agitation, except in 
minor instances and this possibility | 
is, of course, a relatively remote one. 
However, its presence is to be borne 
in mind, particularly from the view- 
point of accepting possible ensuing } 
price irregularity in choice automo- 
bile accessory securities as advan-| 
tageous purchase opportunities. 


—Ford from Gendreau 
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Statistical Picture 
otor and Allied Stocks 


AUTOMOBILE MANUFACTURERS 


COMPANY 1932 
11,332 
222,512 
General Motors... 562,970 
Graham-Paige.... 12,967 
Hudson Motor Ca 42,192 
Nash Motors...... 20,000 
Packard Motor Ca 11,000 
tReo Motor Car... 7,379 
Studebaker....... 49,868 


Total Output 


t10 Months 


Percentage of Total Registrations (Sales) 
(Passenger Cars) 


(Units) Estimated 9 Months 
1933 1934 1936 1933 1934 1935 1936 
4,630 7,692 3,633 0.3% 0.3% 0.2% 0.06% 
451,734 597,756 843,599 840.307 25.8 22.9 23.9 23.3 
869,035 1,240,447 1,715,688 1,503,839 43.3 39.8 38.3 36.8 
11,245 15,877 22,79: 141 0.7 0.7 0.6 0.5 
38,780 85,552 96,080 94,536 2.6 3.2 2.8 3.9 
11,147 29,813 43,828 41,374 0.8 1.3 1.3 i 
9,081 6,071 52,28 61,096 0.6 0.4 1.4 2.2 
10,287 15,688 23,19. 9,860 0.2 0.2 0.14 0.1 
48,287 51,682 *45,068 74,880 2.4 2.2 1.4 1.8 


*After March 9, date of beginning of operations of new company following reorganization. +Ward’s Reports. {Now a truck manufacturer. 


COMPANY 
Bendix Aviation............ 


Bohn Aluminum & Brass... 
Borg-Warner... 
Briggs Manufacturing...... 
Campbell, Wyant & Cannon 


Eaton Manufacturing...... 
Electric Auto-Lite......... 
Electric Storage Battery.... 
Houdaille-Hershey......... 


Kelsey—Hayes Wheel........ 


Motor Products............ 
Motor Wheel... 


Mullins Manufacturing.... 


Stewart-Warner............ 
Thompson Products........ 


Timken Roller Bearing..... 
Young Spring & Wire...... 


COMPANY 
Firestone Tire & Rubber... 


General Tire & Rubber.... 


Goodyear Tire & Rubber... 


Lee Rubber & Tire......... 
U. S. Rubber...... 


Replacements 


MOTOR ACCESSORY MANUFACTURERS 


Portion of 
Output Sold 
Original or 


Principal Customers 
x General Motors, Chrysler, 
burn, Hudson, Hupp, 


Largely replacement 
General Motors 


Suvply, Chrysler, Hudson, Nash, 
Ford 
Largely replacement 


Packard, Graham, Reo 


Ford, Studebaker, Hupp, Chrys- 
ler, Nash, Packard, Graham 
Auburn, Nash, Studebaker, Gen- 
eral Motors, Chrysler, Hudson, 
Hupp, Packard, Reo 

Ford, Chrysler, Ford, Ltd. (Eng.) 


Gen. Motors, Ford, Chrysler, 
Packard, Hercules, Waukesha, 
and various parts manufacturers 

Gen. Motors, Ford, Chrysler, 
Hudson, Hupp, Nash, Reo 

Chrysler, Hudson, Nash, Auburn, 
Studebaker, Packard, Hupp 

Principal American Manufactur- 
ers 

Ford, Chrysler, Nash, Studebaker 
and others 


Ford, Gen. Motors, Graham- 
Paige, Pierce Arrow, Int. Har- 
vester 

Ford, Hudson, Packard, Stude- 
baker, Chryster, Nash 
Chrysler, Packard, Auburn, Gen- 
eral Motors, Hudson, Reo 
Auburn, Chrysler, Diamond T, 
General Motors Export, Graham 
Paige, International Harvester, 
Packard, Willys-Overland, and 
others 

Chrysler, Packard, Studebaker, 
International Harvester, Ford, 
Hupp, Hudson, Graham-Paige, 
Reo, Picrce Arrow, Auburn, 
Lincoln 

Auburn, Hupp, Nash, Studebaker, 
Hudson, Reo 

General Motors, Packard, Ford, 
Chrysler units, Nask, Reo, White 
General Motors Truck and others 


Auburn, General Motors, Graham 
and others 


Ford, General Motors, Stewart, 
Federal, Diamond T, White 


Principal American Manufactur- 
ers 

Chrysler, Nash, Auburn, Stude- 
baker, Briggs Mfg., General 
Motors, Ford 


X-Predominantly Original: Y-Substantial business in both divisions. 


Principal Customers 
Ford, General Motors, Studebaker 


Type of Equipment Produced 

‘“*Bendix Drive” (starting equipment), hydraulic, 
vacuum power and mechanical brakes, carburetors, 
—_ control, horns, magnetos, wheels, electric gear 
shifts. 

Aluminum castings, housings, crank cases, transmis- 
sions, pistons, bearings, bushings, cylinder-heads. 

Clutches, open hearth and electric furnace high carbon 
steel. Refrigerators, carburetors, transmissions, axle 
gears, universal joints. 

Automobile bodies (passenger cars and trucks), gasoline 
tanks, refrigerator cabinets, enameled plumbing fix- 
tures, steel furniture. 

lron castings: cylinder heads, cylinder blocks, pistons, 
brake drums, metal alloy ‘‘ Proferall,’’* camshafts, 
manifolds. 

Axles, springs, bumpers, valves, tappets, pistons, piston 
rings, electric furnace castings, forzings, lockwashers. 

Starting, lighting and ignition, storage batteries, lamps, 
tools, jigs, dies and tie rods, heat indicators. 

Storage batteries and accessories. 


Shock absorbers, bumpers, steering knuckles, tire locks, 
metal tire covers, crank and cam shafts, steel beds, 
brake levers, ignition systems. 

Wire wheels, brakes, brake drums, hubs, rims. 


Windshield frames, front door ventilators, dash boards, 
hoods, mufflers, exhaust pipes, cowls, motor manifolds. 

Oil burners, ranges, water heaters, wheels: wooden, 
wire; steel beer barrels, wooden barrels. 

Body panels, fenders, hoods, radiator shells, other 
stamped metal parts; washing machine tubs, sinks, 
refrigerator parts. 


Auto bodies, chassis frames, cushion springs and up- 
holstery materials, steel beer barrels. 


Fuel feed systems, brakes, speedometers, lubricating 
equipment. Lubricants, radios, electric refrigerators. 

Automobile brake lining, clutch rings and facings, rub- 
ber belting and hose, universal joints, discs, asbestos 
packing, velvet wool and worsted pile fabric floor 
coverings. 

Motor valves, valve seat inserts, valve locks, pistons, 
piston pins, rings, spring shackle bolts, tie rod bolts, 
spring bolts, drag links, tie rods, water pumps. 

Auto truck and bus axles, passenger auto axles, tractor 
parts, street car axles, oil-burners, hot water heaters, 
humidifiers. 

Roller bearings, electric furnace and open hearth, steel 
and alloy seamless tubing. 

Bed springs, upholstery springs for autos, coiled and 
woven springs, wire baskets, garment hangers 


TIRE AND RUBBER MANUFACTURERS 


Type of Equipment Produced 


Tires, rubber footwear, brake lining, spark plugs, electric storage 


batteries, tubes, tire rims, wheels, mechanical rubber goods, steel 
beer barrels. 


Auto tires and tubes, batteries. 
Solid and pneumatic tires, tubes, drug sundries, hose, belting, pack- 


ing, tubing, mechanical goods, rubber toys, railroad car wheels, 
rubber footwear, various hard and soft rubber products. 


General Motors, Western Auto Tires, tubes, mechanical goods, rubber footwear, hose, belting, 
packing, printers’ supplies, rubber flooring, aeronautical goods, 


molded rubber goods, dirizible airshivs. 


Pneumati* and so id tires, tubes, misce!lancous rubber products. 
General Motors, Atlas Supply, Tires, tubes, footwear, household goods, packing, rubber clothing, 


Montgomery Ward, Western belting, hqse, rubber parts for chemical industry, chemicals, 


Auto Supply 


“*Lastex,’’ steering wheels. 
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1937 Buick Century Sedan 


1937 LaSalle V-8 Sedan 


1937 Nash Ambassador Sedan 


GENERAL MOTORS 


CHEVROLET—New “Unisteel” bodies 
—Diamond Crown Speedline styling— 
perfected hydraulic brakes—“Shock- 
proof” steering—new high-compression 
valve-in-head engine—safety plate glass 
all around (at no extra cost). 


PONTIAC—Improved “Silver Streak” 

styling—longer wheelbase — perfected 

steering—larger “Unisteel” 
ies. 


OLDSMOBILE — New type radiator 
grille—longer and roomier bodies—in- 
creased engine power. 


BUICK — New radiator grille and fur- 
ther adoption of streamlining on “Uni- 
steel” bodies—“Tiptoe” hydraulic brakes 
—“Torque-Tube” drive. 


LA SALLE — Improved styling — new 
V-8 engine—ride stabilizer—new all- 
wool upholstery—price of one model re- 
duced below $1,000 for first time. 


CADILLAC—New “Unisteel” body— 
greater horsepower—hypoid rear axle— 
improvement in steering gear. 


PACKARD MOTOR CAR 


PACK ARD—New low priced “6” added 
to line—usual “Packard” styling—more 
power in engines—new hydraulic brakes. 


NASH MOTORS 


LAFAYETTE — New __ Horizontally- 
treated radiator grille—ride stabilizer— 
one-piece all-steel top. 


NASH — Ride stabilizer — advance in 
streamlined styling—longer running- 
board—“sleeping-car” feature in back 
seat. 


AUBURN AUTOMOBILE 


CORD—Advancement in modernistic 
styling—front-wheel drive—remote-con- 
trol gear shift—disappearing head- 
lights. 


HIGHLIGHTS 
1937 MOTOR 


1937 Packard Light “6” Sedan 


1937 Lincoln-Zephyr Coupe 


1937 Hudson Custom “8” Sedan 
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FROM THE NEW 
OFFERINGS 


é 


1937 Packard Super-“8” Touring Sedan 


1937 Ford V-8 Tudor Sedan 


1937 Super Terraplane Sedan 


CHRYSLER CORPORATION 


PLYMOUTH—New sound-proofing in- 
sulation—rubber body mountings—aero- 
hydraulic shock-absorbers—safety in- 
terior finishing —sway eliminator — 
longer and wider bodies—“Syncro- 
Silent” transmission. 


DE SOTO—New radiator grille—“Rub- 
ber-Float” mountings—wider  wind- 
shield—first completely sound-proofed 
body—new safety interior finishing. 


DODGE — Bigger, roomier, quieter 
bodies—new ‘‘Windstream”  styling— 
wider fenders—level floors. 


CHRYSLER IMPERIAL, AIRFLOW 
and ROY AL—The last mentioned being 
a “Chrysler” named car at under $1,000 
for the first time—new improvements in 
body styling and safety features. 


FORD MOTOR 


FORD — New front end styling — new 
headlights—V-type windshield—new 
easy-action safety brakes—“Finger- 
Tip” steering gear—new interior. 


LINCOLN and LINCOLN-ZEPHYR— 
Further advancement in streamlined 
styling—new steering system. 


STUDEBAKER CORPORATION 


STU DEBAK ER—Improved streamlined 
body and new radiator grille—one-piece 
hood—over-drive—hypoid rear axle. 


HUDSON MOTOR CAR 


TERRAPLANE—Nevw radiator grille— 
wider and longer bodies—“Duo-Auto- 
matic” hydraulic brakes. 


HU DSON—New stainless-steel radiator 
grille—all-steel body—wider doors. 


WILLYS-OVERLAND 


WILLYS—New streamlined styling— 
all-steel body and top—extra large 
brakes—new fender lights. 


1937 Plymouth DeLuxe Touring Sedan 


1937 Chrysler Royal Sedan 


1937 Studebaker Regal Sedan 
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No. 315 Bohn Aluminum & Brass Corporation | No. 355 Caterpillar Tractor Company 
Earnings and Price Range (BHL) Data revised to November 11, 1936 Earnings and Price Range (CTR) 
Price Range tion of two companies, the oldest dating Price Range 
Data revised to November 11, 1936 = back to 1883. Executive office: Peoria, Tl. 4 
Incorporated: 1924, Michigan. Office: 1400 [39 |AJ New York office: Empire State Building, 350 fio9 
Lafayette Building, Detroit, Mich. Annual 0 oS $1 Fifth Ave., New York City. Annual meet- ry uo 
meeting: Last Thursday in March. $8 ing: Last Tuesday in Mareh. Number of %6 
Capitalization: Funded debt........... None Earned Per Share $4 Per hart 
1928 "30 “31 32 33 "34 1935 coke 250,000 shs 1928 ‘29 ‘30 ‘32 ‘33 ‘34 1935 
Common stock (no par) ....1,882,240 shs 


Business: Manufactures aluminum and brass castings, 
including housings, crankcases, transmissions, pistons 
bearings, gears and other automotive parts. Also makes parts 
for the building and plumbing trades. 

Management: Very capable and aggressive. 

Financial Position: Strong. Working capital at end of 
1935, $4.7 million; cash, $193,641; notes and accounts re- 
ceivable, $1.4 million. Working capital ratio: 3.4-to-1. 
Book value of capital stock, $21.62 per share. 

Dividend Record: Although dividends have varied from 
$5 in 1929, to 374 cents in 1932, payments have been made 
in every year since 1925. Present rate, $3 per annum. 

Outlook: Customers include many auto, vacuum cleaner 
and aeroplane manufacturers and thus earnings are in- 
fluenced by activity in these industries. However, some 
switching to materials other than aluminum has occurred. 

Comment: Although the company has had a good earn- 
ings record the stock must be considered speculative. 


EARNINGS, DIVIDEND RECORD AND PRICE RANGE OF COMMON: 
Qu. ended: Mar.31 June 30 Sept. 30 Dec.31 Year’s Total Dividends Price Range 
$0.21 Nil Ni D$2.04 


1932..... D Nil D$1.83 $0.3714 4% 
eS 0.29 $1.45 1.56 0.94 4.24 1.00 5844— 9% 
EE 1.84 1.38 0.36 0.73 4.31 3.00 6834—44%4 
1935..... 1.57 1.13 0.42 1.39 4.51 2.25 59%—395% 
1936..... 0.95 1.02 0.87 *3.00 *§31g¢—41 


*To November 11, 1936. 


No. 306 Borg-Warner Corporation 


*Authorized; to be issued as optional and extra dividends starting November 25, 1936, 


Business: Largest manufacturer of track-type tractors 
powered with gasoline or Diesel engines, which are also 
sold separately as units for stationary or portable work, 
Production includes full line of elevating and motor graders, 

Management: Capable and very aggressive. 

Financial Position: Comfortable. Working capital Sep. 
tember 30, 1936, $24.8 million; cash, $2.5 million. Work- 
ing capital ratio: 9.3-to-1. Book value of common stock, 
$22.78 a share. 

_ Dividend Record: Payments on common_ uninterrupted 
since 1925. No present fixed rate. To avoid undistributed 
surplus tax has inaugurated policy of paying optional divi- 
dends in cash or new preferred stock. 

Outlook: Company is essentially in capital goods indus- 
try and earnings depend largely upon activity in public 
works and heavy construction. 

Comment: The common stock is one of the more attrac- 
tive representations in the heavy machinery industry. 


EARNINGS, DIVIDEND RECORD AND PRICE RANGE OF COMMON STOCK: 


Qu. ended: Mar. 31 June 30 Sept.30 Dec. 31 Year's Total Dividends Price Range 
1932..... D$0.27 $0.05 D$0.17 D$0.47 D$0.86 $0.625 1 


D0.16  D0.09 0.09 0.32 0.16 0.125 2934— 54% 
0.42 0.68 0.46 0.38 1.94 1.25 3834—23 
0.58 0.97 0.75 0.86 3.16 2.00 60 —36% 
1.03 1.35 1.36 *2.00 —5434 


*Plus 50 cents optional dividend to be paid in cash or 1-200th of a share of new 5% preferred 
stock on November 25. tT November 11, 1936. 


Data revised to November 11, 1936 rgamnings and Price Range (BOR) 


Incorporated: 1928, Illinois, as Motor Units 

Corporation. Name changed to present title 80 Saas Snane 

in same year. Office: Strauss Building, 310 60 

Michigan Ave., Chicago, Ill. Annual meet- 40 

ing: Fourth Friday in March. Number of 20 o 

stockholders: preferred, 646; common, 9,995. 0 ; 

Capitalization: Funded debt........... None Earned Per Share 4 

*Preferred stock (7°> cum. 0 
13,504 shs Deficit Per Share $4 

Common stock ($10 par)..... 1,590,961 shs 1928 ‘29 ‘32 °33 '34 1935 


*Redeemable at $107.50 a share. 


Business: Important manufacturer of wide variety of 
essential automobile parts and accessories such as clutches, 
timing gears and universal joints, which business accounts 
for about 60 per cent of total output. Second largest di- 
vision is production of electric refrigerators (Norge 
Rollator) and washing machines, air-conditioners, oil 
burners and electric ranges. 

Management: Efficient and very aggressive. 

Financial Position: Excellent. Working capital Septem- 
ber 30, 1936, $18.4 million; cash, $7.4 million; marketable 
securities, $3.3 million. Working capital ratio: 3.5-to-1. 
Book value of common, $21.69 a share. 

Dividend Record: Regular dividends on preferred and 
common stocks since issuance though on latter at various 
rates. Present annual rate, $3 a share plus extras. 

Outlook: Company’s earnings to a large extent fluctuate 
with volume of automobile production; sales of house- 
hold products depend upon status of general prosperity. 

Comment: The preferred qualifies as a good investment. 
The common is good income producer and is in the “busi- 
ness man’s risk” category. 


EARNINGS, DIVIDEND RECORD AND PRICE RANGE OF COMMON STOCK: 


Qu. ended: Mar.31 June 30 Sept.30 Dec. 31 Year’s Total Dividends Price Range 
$0.09 $0.18 D$0.46 D$0.54 D$0.73 $0.50 3% 
a D0.38 0.57 0.51 0.14 0.84 0.25 224— 5% 
= 0.70 0.89 0.45 1.02 3.06 0.75 314—-16% 
1935..... 1.15 1.37 1.01 3.53 5.89 *1.75 7034—2814 
1936..... 1.34 1.62 1.20 *43.50 190 —64 


*Including extras. To November 11, 1936. 


No. 348 Federal Motor Truck Company 


4Fornungs and Price Range (FMT) 
Data revised to November 11, 1986 30 


Price Range 
Incorporated: 1910, Michigan, as Bailey | 
Motor Truck Company. Name changed to 0 co oO 


present title in same year. Office: 5780 


Federal Ave., Detroit, Mich. Annual meet- Earned Per Share $2 
ing: Fourth Tuesday in April. B 
Capitalization: Funded debt...........None $1 


Capital stock (no par) ...... 499,543 shs 


$2 
1928 ‘29 *30 ‘31 ‘32 °33 1935 


Business: Relatively small independent manufacturer of 
motor trucks ranging in size from $ and 1 ton capacity to 74 
tons. Originally specialized in heavy, expensive models; 
during last three years has brought out lighter models, 
motor buses and trailers. 

Management: Capable and progressive. 

Financial Position: Satisfactory. Working capital June 
30, 1936, $1.3 million; cash, $751,970; marketable securities, 
$44,451. Working capital ratio: 5.5-to-1. Book value of 
capital stock, $7.63 a share. 

Dividend Record: Payments made at various rates every 
year since 1912 with exception of 1933 and 1934. 

Outlook: Recovery has been mainly in light truck field, 
in which competition is keen. Substantial earnings im- 
provement must await better conditions in the heavier lines. 
tend and truck-trailer business should be helpful long-term 
actor. 

Comment: Despite dividend record, recent small earning 
power places stock definitely in speculative category. 


EARNINGS, DIVIDEND RECORD AND PRICE RANGE OF COMMON STOCK: 


Half year ended: June 30 Dec. 31 Year's Total Dividends Price 
ans D$0.62 D$0.69 D$1.31 $0.05 354-1 
D0.38 0.04 D0.34 None 114— % 
os 0.08 D0.01 0.07 None 834—27 
0.28 0.01 0.29 0.20 84—3% 

*To November 11, 1936. 
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No. 358 Hayes Body Corporation | No. 335 Pure Oil Company 
nl ,Farnings and Price Range (HYB) Data revised to November 11, 1936 Fornings and Price Range (PUY) 
vised to November 11, 1936 60 Incorporated: 1914, Ohio; present title -_ ; 

nia Compaiy, 1 : 0 0 
Muskegon Avenue, day in March, $2 olders of common numbered 24,450. $2 
Capitalization: Fu Delicit Per Share eferred stock (8% cum.).. 76,620 shs Fee 

tock ($2 par) ......343,233 shs — — $4 Preferred stock (6% cum.).. 282,690 $1 
Common 1928 29 ‘30 "31 32 ‘34 1935 neck 30 1928 29 30 31 32 "33 ‘34 1935 

Common stock (no par)..... 3,190,890 shs 


Business: Manufactures automobile bodies, parts, stamp- 
ings and accessories for the automotive industry, and 
stampings for refrigerator cabinets. Output is sold largely 
under contract to manufacturing companies. 

Management: The management has been unable to make 
up for the loss of Chrysler Corporation business late in 
_ Position: Weak. Working capital September 
30, 1935 (last published balance sheet), $98,977; cash, $46,- 
746. Working capital ratio: 1.4-to-1. Book value of stock, 
$5.00 per share. : 

Dividend Record: Payments have been irregular and 
small. The last payment was 75 cents made in 1929. 

Outlook: Future prospects depend upon the outcome of 
the company’s recent attempt to diversify its production 
and sales to include stampings for other uses in addition 
to its automotive trade. ; 

Comment: Stock is extremely speculative. 


EARNINGS AND PRICE RANGE OF COMMON: 


Qu. ended: Mar. 31 June 30 Sept.30 Dec. 31 Year's Total Price Range 
D$0.32 Ds0.26 D$0.27 D$0.02 D$0.87 34— \% 
D0.31 D0.31 D0.24 D0.01 D0.87 3%— 3 
D002 D0.29 Nil _D0.35 634—114 
D0.14 D0.01 D0.02 0.11 D0.06 64—-1% 


*To November 11, 1936. Computed from four quarterly statements; full year figures 
were not published. 


The Otis Steel Company 
end Price Range (OS) 


No. 311 


Data revised to November 11, 1986 


Incorporated. 1912, Ohio (business originally %6 
formed 1873). Office. 3341 Jennings Road, 94 
Cleveland, Ohio. Annual meeting: Fourth [49 
Friday in March. 0 
Capitatization: *Funded debt. ..$10,827,500 
¢Preierred $544 1st cum. conv..147,584 shs 
7Common stock (No par)...... 898,522 shs 


Price Range 


Earned Per Share 


| Deficit Per Share 
1928 ‘299 30 31 32 ‘33 34 1935 


*Not including $1.3 million notes payable 
which are secured by $3.9 million of first 
mortgage bonds, nor $487,505 unpaid County taxes payable in installments. Giving ef- 


fect to recapitalization. Approved Nov. 5, 1936; preferred is no par, callable at 105 and 
convertible into common on basis of 5.12 shares for each preferred share for first two 
years, thereafter at a decreasing scale. 

Business: One of the smaller though thoroughly integrated 
units in the steel industry; engaging in practically every step 
from the mining of iron ore to the production of finished 
goods. Motor industry takes 75 per cent of the output. 

Management: Experienced and progressive. 

Financial Position: Fair. Net working capital at end of 
1935, $6.4 million; cash, $2.8 million. Working capital 
ratio: 3.8-to-1. Book value of common, $5.70 per share. 

Dividend Record: Full payments on preferred from 1926 
to 1931; common dividends paid in 1929 and 1930, none 
since. Preferred arrears, October 1, 1936, $37 per share. 

Outlook: Earnings have conformed with degree of ac- 
tivity in the motor industry. Expansion program in past 
ten years has augmented facilities and made possible 
economies through larger production volume. 

Comment: Erratic past record and restricted working 
capital position places both the common and preferred 
issues in a speculative although improving category. 


*EARNINGS, DIVIDEND RECORD AND PRICE RANGE OF COMMON: 


Qu. ended: Mar. 31 June 30 Sept.30 Dee. 31 Year’sTotal Price Range 
D$1.07 D$1.00 D$1.23 D$1.02 D$4.32 944— 1% 
D1.07 D0.55 D0.46 D0.67 D2.75 94— % 
0.54 0.38 D0.85 D0.36 D0.29 —3 
| eee 0.89 0.28 D0.27 0.79 1.69 1754— 414 
D0.06 0.65 12034—12% 


*Based on old capitalization. +To November 11, 1935. 


*As of June 1, 1936, giving effect to exchange of preferred shares under plan for 
clearing dividend arrcars. Both stocks are callable at $110 per share; ow $100. Not 
subject to call, convertible into the 6% preferred on a share for share basis. 

Business: An important unit in the oil industry, now 
operating in all branches as a result of considerable ex- 
pansion over the past ten years. Crude reserves are sub- 
stantial and marketing operations are extensive. 

Management: Long identified with the company; has 
been successful in developing the enterprise. 

Financial Position: Satisfactory. Net working capital at 
end of 1935, $24.6 million; cash, $9.5 million. Working 
capital ratio: 3.3-to-1. Book value of common, $21.37 a share. 

Dividend Record: Common payments were suspended 
September, 1930. Preferred dividends were omitted in 
middle of 1933; recapitalization plan effective March, 1936, 
eliminated arrears. Nothing on common since 1931. 

Outlook: Company is slowly beginning to realize benefits 
of long-range development program as the oil industry 
reaches more normal operating levels. 

Comment: Preferred stocks are of medium grade; com- 
mon is a relatively conservative speculation. 


*EARNINGS, RECORD AND PRICE RANGE OF COMMON: 


Year ended Dec. 31: 1930 1931 1932 1933 1934 1935 

Earned per share... ... $1.52 80.18 D80.64  D$0.53 D$0.97 $2.00 

Dividends paid....... 71.50 $1.12144 None None None None 
Price Range: 

274% 11% 6% 15% 14% 17 

75% 34% 274 2 6% 5% 


*On old capitalization, Years ended March 31. 


No. 344 Reo Motor Car Company 
a Earnings and Price Range (RY) 
Data revised to November 11, 1936 P 
Incorporated: Michigan, 1904. Office at 20 ! ee 
Lansing, Mich. Annual meeting: 3rd Tues- 10 
April. Number of stockholders, 0 
$4 
Capitalization: Funded debt.......... None fanned Per Stare $2 
Capital stock ($5 par common) 1,800,000 shs Deticit Per SH MA 
1928 ‘29 ‘30 °31 ‘33 ‘34 1935 


Business: One of the oldest motor vehicle manufac- 
turers. Formerly manufactured complete line of passenger 
cars; this division was discontinued in 1936, and business 
is now concentrated in trucks of all capacities. 

Management: Under the leadership of R. E. Olds, founder 
of the company and one of the pioneers of the industry. 

Financial Position: Good. Net working capital at end 
of 1935, $6.4 million; cash, $711,630. Working capital 
ratio: 4.1-to-1. Book value, $6.05 per share. 

Dividend Record: Uninterrupted payments for many 
years prior to 1932. No payments since January 2, 1932. 

Outlook: Since the passenger car division did not show 
much progress in recent years, and the truck field, es- 
pecially in the lighter capacities, appears generally promis- 
ing, policy of concentrating in trucks may lead to earn- 
ings improvement. 

Comment: Until company gives more convincing evidence 
of ability to capitalize upon generally favorable trends in 
the industry, shares must be classified as speculative. 


EARNINGS, DIVIDEND RECORD AND PRICE RANGE OF COMMON: 
Mar. 31 June 39 Sept.30 Dec.31 Year's Total Price Range 


42 D80.32 D$0.36 D$0.59 D$1.60 $0.1 34-114 

DO.25 D017 D018 D023 D0.83 None 634—13¢ 
D015 DdI13 D022 D0.03 D0.53 None 514—-2 

1935..... 0.01 0.02 D005 D0.12 None 554—214 

1936..... DO.11 Nil *None *84—46 


*To November 11, 1936. 


NEXT 


305—Atlantic Gulf & W.LS.S. 
317—Engineers Public Service 
191—Granby Copper 


309—McGraw-Hill 
310—National Lead 


WEEK 


318—National Supply 
319—Pet Milk 
64—Remington-Rand 
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Bid For 
Public Confidence 


Using its members as an outlet to 
the public from which it draws its 
patronage, the Stock Exchange goes 
a step further to humanize itself by 
sending letters inviting suggestions 
as to how its services can be improved. 
This means criticisms which the Ex- 
change will earnestly strive to answer. 
The enterprising President, who has 
the vision to realize the value of the 
good will of customers, intends to 
make these letters illuminating and 
constructive in outlining the various 
functions of the Exchange. These 
functions are not clearly understood 
by the lay public, especially in regard 
to the fact that the Exchange pro- 
vides the national vehicle through 
which well known securities are 
bought and sold and that the Ex- 
change itself is not concerned in 
price fluctuations. Such educational 
factual propaganda cannot but help 
to give the public a better under- 
standing of the real machinery of the 
free market that the Stock Exchange 
endeavors to provide. Still it can 
only succeed if its members whole- 
heartedly co-operate with these well 
intended motives, and further if the 
Exchange as vigorously tries to 
maintain the highest moral standards 
of those who compose it. When 
these two objects are co-ordinated in 
time the Exchange will succeed in 
developing the highest degree of 
public confidence. Having started in 
this direction it should adhere to it 
and no doubt will. 


Alberta 
Reminds Us 


When people think they can defy 
sound logic they are in for a rude 
awakening. This truth is shockingly 
knocking at the door of the Province 
of Alberta, Canada, which finds its 
treasury so depleted of cash that it 
is unable to meet a bond issue falling 
due. The net result is the loss of 
financial prestige for a subdivision 
of the Dominion of Canada which 
formerly was held in high regard. 
Had the old citizens of the province 
been told that this could ever have 
happened to them they would have 
resented the suggestion, but it has, 
and not because of any uncontrollable 
situation arising, but due entirely to 
the adoption of impracticable and un- 
workable economic fetishes into 
which they were drawn. When they 


were told that a social credit system 
could be developed whereby new 
wealth could be created simply by a 
multiplication table instead of real 
hard work they were sold the worst 
gold brick that could have been foisted 


upon them. This they now have 
found out to their regret when they 
endeavor to turn these certificates 
into actual money. Alberta’s premier, 
the day dreamer William Aberhart, 
with his fantastic economic theorism 
stands exposed, mistrusted and dis- 
credited. The distress he had in- 
flicted on his rugged community 
should remind us of what great care 
we should exercise in considering any 
radical departure from the sound 
principles of government, for we 
would be hurt far more seriously 
if we made a similar false step, be- 
cause we are a much larger com- 
munity. To a nation its credit is as 
much an honor as the individual’s 
integrity. 


Future 
Movie Rival? 


The English playwright, Drink- 
water, who several years ago gave us 
his immortal picture of Abraham Lin- 
coln, has shocked the moving picture 
industry by his dire prediction that 
it confronts extinction when televi- 
sion finally becomes perfected and 
commercially feasible. This prophecy 
may be more gloomy than circum- 
stances justify. We heard the same 
story about the spoken stage when 
the movies reached the degree of per- 
fection of the modern day talkies, yet 
good plays in New York by no means 
have lost their popularity; they still 
play to crowded houses. However, 
a spoken play must have a great ap- 
peal to draw a good attendance. Yet 
it cannot be disputed that television 
is bound to become an important rival 
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of the movies. When people can sit 
in their homes and turn a dial which 
immediately flashes a good picture be. 
fore them together with the dialogue 
it will take an exceptional cinema 
to draw them from their fireside, 
This competition the movies must in- 
evitably confront but that time is stil] 
some years away. The acting, the 
sets needed to make a picture, will 
still remain a part of the movie indus. 
try. This television cannot take 
away. Where it will cut in the most 
deeply will be in the theater end, 
What form this adjustment will as- 
sume cannot be readily foreseen, 
What is in prospect is the fact that 
television must some day be reckoned 
as the principal rival of our modern 
cinemas. 


Holland 
S. Reavis 


Because of our intimacy for over 
forty years the untimely and tragic 
death of Holland S. Reavis comes as 
an irreparable shock. In oil circles 
where he was known for his achieve- 
ment in the industry his loss will be 
equally felt. I first remember him 
as a cub reporter for the St. Louis 
Republic when he was covering the 
newly discovered Beaumont oil field. 
His keen sense for news and his re- 
ceptive bright mind enabled him 
quickly to appreciate what a great 
commercial future Texas faced with 
its vast petroleum resources. It was 
his great opportunity and he took 
quick and decided advantage of it. 
From a reporter, step by step, he be- 
came a great power in the oil busi- 
ness. The big men of the field, men 
like Governor Hogg and his partner 
Swayne, who controlled the Hogg- 
Swayne syndicate, became his con- 
fidants, and in no small measure due 
to his influence important eastern 
capitalists began wholeheartedly to 
enter into financing stripling oil 
companies which since have taken 
their place among the giants. One of 
these was the Producers Oil Co., the 
mother of the present Texas Corpora- 
tion, in which I assisted him. Step 
by step Reavis mounted his ladder of 
success. By nature ambitious, he had 
no definite goal, but when one was 
reached he set for himself another 
until finally he undertook the promo- 
tion of several oil enterprises on his 
own account. At the time of his death 
he was at work writing a history of 
the oil industry and his reflections on 
its outstanding personalities. 
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Public Utilities 
After the Election 


The election has removed many uncertainties and although 
some still exist the outlook is generally more promising than 


four years ago. 


Utility equities now seem to be in a more 


favorable position. 


TS day after election utility 
shares took a tumble and the 
Dow-Jones average for this group fell 
about 3.3 per cent as contrasted with 
a gain of almost 2.3 per cent for the 
industrial average. On the follow- 
ing day, utilities gained 3 per cent 
as against a gain of less than 1 per 
cent for the industrials. This action 
denotes uncertainty on the part of 
traders concerning the prospects for 
our utilities and now that the excite- 
ment of Election Day has subsided it 
might be well to examine the situa- 
tion in some detail. 


Two Influences 


First, and perhaps most funda- 
mental of all, is the operating trend 
and outlook. Here the picture is 
more promising than in many other 
groups. Last year electrical produc- 
tion increased about 11 per cent over 
1934, and reached an all-time high 
of 93.4 billion KWH. Thus far in 
1936, production has been running 
about 15 per cent above 1935, and 
almost every month has registered 
a new high record. Although elec- 
tric power production is now at the 
highest level in history, further gains 
can reasonably be expected if indus- 
trial activity continues to expand as 
it is expected to do. In a recent dis- 
cussion it was pointed out that in the 
first seven months of the current year 
manufactured gas sales increased 
6.7 per cent over 1935, while natural 
gas sales increased 18.7 per cent. 
This latter trend has continued and 
thus, with indications pointing to a 
continuation of the present steady 
upward production rate of both gas 
and elect*icity the outlook from this 
direction is extremely favorable. 

Second, earnings which have an 
important influence in the deter- 
mination of utility share values have 
already turned upward and should 
continue in this direction. For ex- 
ample, at this writing, 14 of the 20 


companies used to compile the Dow- 
Jones Utility Average have reported 
earnings for the 12 months ended 
September 30, 1936, and an examina- 
tion of these fairly representative 
earnings reveals the fact that the 
combined net incomes show an in- 
crease of almost 22 per cent over 
the earnings of the previous 12 
months. Although increased taxes 
and operating costs may be expected 
to eat into net income somewhat it 
must be realized that refunding oper- 
ations have tended to counterbalance 
at least a portion of their effects. As 
a consequence, although net income 
may lag somewhat behind production 
increases, earnings may be expected 
to continue their present upward 
rate for some time to come. 

The most frequently mentioned as- 
pect of the utility situation is the 
political picture. However, even here 
the outlook does not seem to be as 
black as is generally supposed. A 
more moderate consideration of the 
utility problem may ensue as a re- 
sult of the election. Contrasted 
with 1932, the latest campaign did 
not witness the use of utilities as 
political football and this may be in- 
terpreted as a sign that the worst 
is over. Of course several legislative 
measures—in particular the Public 
Utility Act of 1935—are already on 
the books, but here the most impor- 
tant point seems to be not so much 
the Supreme Court which is yet to be 
heard from, but the present indica- 
tions that even if the legislation is 
upheld it will not be as rigidly en- 
forced as is. generally believed. 
Finally, the majority of companies 
can comply with the provisions of 
the bill without seriously disrupting 
their present set-up or earnings abil- 
ity. All in all it appears that the 
utilities have less reason to be con- 
cerned over the political situation to- 
day than they had four years ago. 

The New Deal has brought an en- 
tirely new factor into the public util- 


ity picture—government competition. 
However, it appears that like govern- 
ment regulation this factor has been 
a matter of too much concern. AlI- 
though numerous projects have been 
planned only two major plants—TVA 
and Boulder Dam—are now in oper- 
ation and only one more—Columbia 
River—can be expected to be in oper- 
ation in the next year or two. Al- 
though these projects might cause 
some shrinkage in the values of pri- 
vate companies operating in their 
respective territories they should not 
have a very pronounced effect upon 
the vast majority of our operating 
enterprises. 

What is perhaps the most impor- 
tant factor has been generally dis- 
regarded. That is the rising price 
level. Prices have risen about 20 
per cent since the beginning of the 
New Deal and some further rise in 
the general price level can reason- 
ably be expected in the future. In- 
creased costs are most important to 
utilities because their rates are fixed 
by regulatory bodies and it is very 
difficult to adjust rates upward. 
However, prices can rise consider- 
ably further before this factor will 
exert any large influence and in the 
meantime it is possible to counteract 
this influence by increased production 
and economies in operation. 


What Prospects? 


Thus, looking at the utility pic- 
ture from a broad point of view the 
outlook appears to be generally 
favorable. From a stock market 
viewpoint the fact that utility shares 
have lagged far behind the rest of 
the market is too well known to re- 
quire further discussion. On the 
basis of present earnings and future 
possibilities selected utility shares do 
not appear to have lost their attrac- 
tion. Asa word of warning it might 
be stated that a return to 1929 levels 
cannot be reasonably expected but 
there is room for considerable further 
enhancement over present depressed 
levels. Thus, although new develop- 


ments must be carefully appraised 
utility shares appear today to be more 
attractive than the immediate post- 
election market would suggest. 
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Stock Price Trends 
WITH THE AID OF CHARTS 
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3-TREND SECURITY 
CHARTS OF 
201 LEADING STOCKS 


($3.00)—18 months’ survey of 201 lead- 
ing stocks. Visualize weekly price range 
and weekly sales of 201 stocks. Deter- 
mines if a stock is moving with, ahead 
of, or behind market. An opportunity to 
study price trends and resistance points 
during a major market development. Full 
instructions and comment. 


DAILY CHARTS 
OF 50 ACTIVE STOCKS 


In Loose Leaf Binder (84x11 in.). .$5.00 


While DAILY charts of the active 
stocks are useful for long-term investment 
purposes, they are considered by many as 
indispensable for guidance in stock spec- 
ulation. Graphic Market Statistics, Inc., 
have prepared a loose-leaf portfolio con- 
taining 50 separate charts (each 84x11 
inches) covering 50 of the most active 
stocks on the New York Stock Exchange. 
Each chart shows DAILY high, low and 
closing, also DAILY volume from July 
lst, 1936, to November 18th, 1936. (Daily 
charts of 100 active stocks for only $8.50.) 
You can easily keep these charts up-to- 
date by adding $1.75 for 50 ruled charting 
sheets; or $3.00 for 100 sheets. 

In the opinion of the makers of these 
charts trading should not be attempted 
solely on inferences drawn from DAILY 
charts covering only four to six months. 
They are convinced that study is also 
required of the formations, trend lines and 
resistances that appear in the longer term 
charts. 


WEEKLY CHARTS 
OF 50 ACTIVE STOCKS 


For this purpose we offer a loose-leaf 
portfolio of WEEKLY CHARTS (each 
814x11 inches) covering the same 50 ac- 
tive stocks referred to above in the 
DAILY CHARTS, but plotting weekly 
high, low, and volume for over 2 years 
from July Ist, 1934, to November 15th, 
1936, for $5.00 postpaid. (Weekly Charts 
of 100 active stocks for only $8.50.) You 
can keep charts up-to-date in blank spaces 
provided up to July Ist, 1937. 

BOTH portfolios, DAILY and WEEK- 
LY, of 50 active stocks ordered at the 
same time, only $8.50; DAILY and 
—— Charts of 100 active stocks for 

17.00. 


TRADING PROFITS 
THROUGH CHARTS 


(36 pages—$1.00) by Arthur Rolland. 
Illustrated study of chart formations and 
their market significance. 

The best discussion of chart reading and 
chart trading is found in a book that 
covers all phases (practical and theoreti- 
cal) of Stock Market operation—‘Stock 
Market Theory € Practice,” by R. W 
Schabacker, 875 pages—$6.00. 


GRAPHIC CHART 
PORTFOLIO OF 
DOW-JONES AVERAGES 


($12.50)—by Robert Rhea, author of 
“The Dow Theory’—39 large charts 
(logarithmic scale) 11144x17 inches, plot- 
ting the daily Dow-Jones Averages (Rails 
and Industrials) from Jan. 1, 1897, to 
Jan. 1, 1936; also charts of Monthly 
Range and Rallies and Declines for same 
39 years. All in fine post binder. 


Books Sent the Same Day Remittance 
Reaches Us 


BOOK DEPARTMENT 
The FINANCIAL WORLD 
21 West Street, New York, N. Y. 


We pay the aed | post if payment is sent 
order. 


Vol. 66. No, 
— 4 


Index of F W’s 
Revised Stock Factographs 


An alphabetical listing of all revised Factographs published since 
the new series was inaugurated in the March 4, 1936, issue of Tue 
FINANCIAL WORLD to and including the November 25 issue. 


No. Factograph: Date | No. Factograph: Date 

49 Air Reduction.... ........ Apr. 22 | 229 Food Machinery........... Aug. 5 
182 Alaska Juneau............ July 8 | 118 Foster-Wheeler............ June 3 

71 Allied Chemical. . Apr. 22] 98 Freeport Texas............ Mar. 18 
132 Amer. & Foreign Power. July 29 7 General Amer. Transport...Apr. 15 
218 Amer. Ag. ee. eer. Sept. 16 | 136 General Cigar............. June 10 
161 Amer. Brake Shoe. . July 1] 99 General Electric......... .. Apr. 15 

_Mar. 11 | 152 General Foods............. July 15 
220 Amer. Car & Foundry. ..... Aug. 5] 167 General Mills............. Aug. 26 
265 Amer.Chicle............. Sept. 30 | 31 General Motors........... Apr. 22 
219 Amer. Crystal Sugar........Aug. 5 | 168 Gillette Safety Razor....... July 8 
289 Amer. HawaiianS.S........ Oct. 28 | 230 Glidden Co.............. Nov. 4 
281 Amer. Locomotive. ........Oct. 14 | 119 Gold Dust Oct. 7 
113 Amer. Radiator............ June 3] 153 Goodrich (B. F.)......... July 1 
183 Amer. Rolling Mill. ....... July 22} 55 Goodyear Mar. 18 
297 Amer. Safety Razor........ Nov. 4 211 Graham-Paige............. Sept. 2 
243 Amer. Ship Building....... Oct. 14 | 191 Granby Copper.......... 25 
Oct. 21 | 250 Gt. Northern Iron Ore... . Sept. 16 
274 Amer. Steel Foundries..... Oct. 14 | 192 Great Northern Ry........ July 8 
266 Amer.Sumatra......... Oct. 7| 77 Great Western Sugar...... June 3 

25 Amer. Tel. & Tel.......... Apr. 1 | 358 Hayes Body............. Nov. 18 

1 Amer. Tobacco............ Apr. 1] 56 Hazel-Atlas Glass.......... Apr. 8 

147 Amer. Woolen............. Mar. 25 | 119 Hecker (Gold Dust)........Oct. 7 
148 Anaconda Copper......... July 8 | 120 Helme (G. W.)............ May 27 
Sept. 9 | 270 Hercules Powder........... Oct. 7 
221 Archer-Daniels........... Oct. 14 8 Hershey Chocolate......... Apr. 8 
257 Armour (Ill.)............ Sept. 30 | 231 Holland Furnace ......... Aug. 12 
305 Atlantic Gulf & W.I........Nov. 25 | 261 Hollander & Son...........Oct. 7 
162 Atlantic Refining......... July 22 | 32 Homestake Mining.. ... Apr. 22 
275 Atlas Powder....... .... Oct. 14 | 212 Houdaille-Hershey......... Aug. 12 
209 Auburn Automobile Aug. 5 | 283 Household Finance....... Oct. 28 
244 Austin, Nichols.... ...... Sept. 9 | 78 Houston Oil. 

26 Baldwin Locomotive. .... Mar. 18 | 301 Howe Sound.............. Nov. 18 
133 Baltimore &Ohio........ June 17 | 193 Hudson & Manhattan...... July 15 
245 Bangor & Aroostook....... Sept. 9 | 100 Hudson Motor Car........ Apr. 
258 Beatrice Creamery...... Sept. 23 | 213 Hupp Motor............. Aug. 26 

94 Beech-Nut Packing ..... Apr. 1 170 Industrial Rayon......... July 8 
184 Belding Heminway........ July 29 | 154 Inland Steel. . 
114 Bendix Aviation......... May 27 | 232 Int'l Agricultural. . Oct. 28 
July 1 9 Internat’! Bus. Machines...Apr. 8 

2 Bethlehem Steel ......... Apr. 15 | 121 Int'l Cement (Lone Star)... June 10 
315 Bohn-Aluminum.......... Nov. 18 | 33 International Harvester... Apr. 22 

Apr. 15 | 57 International Nickel... ... Apr. 22 
306 Borg-Warner............. Nov. 18| 79 International Paper....... Sept. 23 
290 Briggs &Stratton......... Oct. 28 | 292 International Salt......... Oct. 28 
210 Briggs Manufacturing... ... Sept. 2 | 137 International Shoe........ June 17 
267 Bristol-Myers........ ....Oct. 7] 194 International Silver....... July 15 

50 Bklyn-Man. Transit...... Sept. 9 | 101 Internationa! Tel. & Tel... July 1 
163 Brooklyn UnionGas........ Mar. 25| 34 JewelTea................ Mar. 11 
222 Brown Shoe............... Sept. 16 | 10 Johns-Manville........... Apr. 
185 Burroughs Adding......... June 24 | 195 Kaufmann Dept. Stores... . July 29 
223 Byers (A.M.)............ Aug. 12 | 80 Kayser, Julius............ Mar. 11 

86 Byron-Jackson............ Sept. 23 Mar. 4 

73 California Packing......... May 20 1 Kennecott Copper........ a 29 
186 Cannon Mills.............. July 15 35 (5. ar. 4 

- Apr. 8 | 122 Kress (S.H.)............. Nov. 4 
355 Caterpillar Tractor........ Nov. 18| 58 Kroger Grocery & Baking. ..Mar. 18 
115 CerrodePasco............. Mey 1003 June 10 
247 Chickasha Cotton Oil.......Sept. 16 | 233 Lee Rubber & Tire.........Aug. 1 
282 ChildsCompany .......... Oct. 21 = Portland Cement. .. Nov. 11 

ee See. Mar. 25 Libbey-Owens-Ford....... Mar. 4 
259 Cluett, Feabody........... Sept. 30 31 Cer eee Mar. 18 

134 Colgate-Palmolive......... Sept. 2 | 278 Lily-Tulip Cup........... Oct. 2 
224 Collins & Aikman.......... Aug. 5] 171 yn Locomotive......... Mar. 25 
187 ColumbiaGas............. July 29 | 196 Liquid Carbonic.......... July 29 
225 Columbia Pictures.........Sept.23 | 12 Loew's Inc...........%... Mar. 

95 Commercial Credit.........Mar. 11 | 121 Lone Star (Int'l) Tail .. June 10 
268 Commercial Inv. Trust... .. Sept. 2 | 123 Loose-Wiles.............. June 17 

164 Commercial . Mar. 36 Lorillard (P.)............ Mar. 18 
276 Consolidated Ci -.. .. Oct. 28 | 138 Louisville Gas............ June 10 
150 Consolidated Edison. ...... Aug. 26 | 189 Mack Trucks............. June 17 
307 Container Corp............ Nov. 4 June 
269 Continental Baking Serer. Oct. 14 attan shire seuskases Aug. 12 

27 Continental Can........... Mar. 4 iss Marine Midland.......... June 24 
277 Creamof Wheat........... Oct. 21] 82 Marshall Field........... Mar. 11 
291 CrucibleSteel............. Oct. 28 | 124 ee CS ee June 3 
226 Cudahy Packing........... 4) |) Oct. 7 
188 Curtis Publishing.. ....... July 22 | 309 McGraw-Hill............. Nov. 25 
165 Curtiss-Wright............ Sept. 2 352 McIntyre Porcupine. ..... Sept. 30 
249 Delaware & Hudson....... Sept. 16 | 37 McKeesport Tin Plate. ....Mar. 18 
116 Del., Lack. & Western... .. May 27 | 197 McKesson & Robbins... .. July 29 

28 Detroit Edison............ Mar. 4 | 284 Melville Shoe............ Oct. 2 
151 Devoe & Raynolds... .. Aug. 12 | i172 Mid-Continent Pete... ....Aug. 26 

52 Diamond Match.......... .. Apr. 1 | 285 Minn.-Honeywell......... Oct. 21 

74 Domes Mines, Ltd......... May 13 | 279 Mohawk Carpet.......... Oct. 14 

96 Douglas Aircraft........... Mar. 25 | 60 Monsanto Chemical........Apr. 8 
| Sept. 9| 13 Montgomer ay 6 

Ta Mar. 4 | 236 Morrell (John)............Aug. 19 
Apr. 22 | 238 Morris Pain) Nov. 

97 Eaton Manufacturing...... Apr. 8 | 198 Motor Wheel............. July 29 
228 Electric & Mus. Ind....... Aug. 5 | 280 Murray Corp............. Sept. 16 

53 Electric Auto-Lite......... Apr. 1] 156 Nash Motors............. July 1 
117 Electric Power & Light.....June 3 140 National Biscuit.......... Mar. 

75 Electric Storage Battery... 15| 14 National Cash Register.....Apr. 

29 Endicott-Johnson.......... ar. 11 | 105 National Dairy Products... Aug. 26 
317 Engineers Public Service....Nov. 25 | 173 National Distillers........ Aug. 26 
189 Eureka Vacuum Cleaner.... July 15 | 310 National Lead............ Nov. 
ROP July 15 | 199 National Power & Light... .Aug. 19 

$4 Fairbanks, Morse.......... lay 6&1 83 National Steel............ Apr. 29 
135 Federal Mining. _...... June 17 318 National j Nov. 25 
348 Federal Motor Truck..... Nov. 18 ational Supply.......... és 
166 Federated Dept. Stores.... July 8 61 New York Central........ May 13 

6 Firestone Tire............. Mar. 11 | 125 N. Y., N. H. & Hartford... June 10 

76 First National Stores.......July 1! 286 Norfolk & Western........ Oct. 28 


No. Factograph: 


Date 

38 North American Co........ Apr. 15 

237 Northern Pacific Ry... Aug 
May 13 

84 Oliver Farm Equip........_ May 6 

15 Otis Elevator.............. Apr. 2 

39 Owens-Illinois Apr. 2 


157 Pacific Gas & Electric... July 
174 Pacific Lightin 


287 Pacific Tel, & Tel... g 
126 Packard Motor Car... June 10 
169 Parke, Davis.............. July 15 
141 Patino Mines........ June 24 
175 Penick & Ford............ July 22 

40 Pennsylvania Railroad... May § 
Nov, 25 

85 Phelps Dodge ay 20 
238 Philip Morris............. v. 4 
200 Pillsbury Flour Mills... .... 


335 
201 Purity Bakeries.........., Aug. 19 
17 Radio Corp. of Amer....... ug. 26 


142 Real Silk Hosiery.......... June 24 
64 Remington-Rand.......... Nov, 25 
344 Reo Motor Car............ Nov. 18 
127 Republic Steel............. June 3 
202 Revere Copper............ Aug. 19 
107 Reynolds Metals.......... lay 27 
41 Reynolds Tobacco......... lar, 4 
143 Safeway Stores............ June 17 
158 Schenley Aug. 12 
Scott Oct. 7 
177 Seaboar Oil Sept. 2 
65 Sears, Roebuck............ May 13 
288 Sharp & Dohme........... Oct. 21 
203 Shell Union Oil............ Aug. 5 
Apr. 29 
214 Socony-Vacuum Oil........ Aug. 12 
204 Southern Pacific........... July 29 
June 24 
205 Square D Co.............. Sept. 30 
108 Standard Brands........... Mar. 25 
42 Standard Oil of Cal........ May 20 
18 Standard Oil (N. J.)....... June 24 
178 Sterling Products.......... Sept. 2 
215 Stewart-Warner........... Aug. 19 
128 Stone & Webster.......... June 3 
272 Telautograph............. Sept. 16 
109 Texas Corporation......... May 27 
66 Texas Gulf Sulphur........ lay 6 
88 Thompson Products ....... y 20 
240 Thompson-Starrett........ Aug. 19 
129 Tide Water Assoc. Oil...... June 10 
179 Timken-Detroit Axle... .... July 22 
19 Timken Roller Bearing. .... Apr. 29 
43 Transamerica............. May 6 
20 Underwood Elliott......... Mar. 18 
110 — Carbide & Carbon. . .May 27 
67 Union Oil of Cal........... Apr. 8 
145 Union Pacific R.R......... June 24 
206 United Carbon............ Aug. 19 
180 United Corp.............. July 22 
241 United Ele, Coal..........Nov. 4 
89 United Gas Impr.......... May 6 
294 U.S. Freight... .......... Nov. 4 
159 U.S. Ind. Alcohol......... July 22 
aes U.S. Leather. Sept. 
255 U.S. Pipe & Foundry...... Sept. 30 
44 U.S. Smelting............ May 20 
207 Vadsco Sales.............. Sept. 16 
45 Vick Chemical............ Oct. 14 


111 Va.-Carolina Chemical... Sept. 23 


90 Virginia, Iron, Coal........ May 20 
21 Vulcan Detinning.......... May 20 
181 Walgreen Co.............. July 15 
160 Walworth Co............. July 8 
264 Ward Baking............. Sept. 30 
91 Warner or Pictures...... Apr. 1 
208 Western Union............ pt. 9 
21 Westinghouse Air Brake... .May 13 
46 Westinghouse Electric...... Apr. 29 
July 1 
242 Wilson & Co.............. pt. 
= Woolworth (F. W.)........ June 17 
69 Wrigley (Wm. Jr.)......... Apr. 15 
47 Yale & Towne............. May 6 
72 Yellow Truck & Coach..... May 13 
92 Young Spring & Wire...... May 13 
23 Youngstown Sheet......... Aug. 26 
48 Zenith Radio.............. June 24 


= 
x 
 _—«_—s 
Re 
‘ 
4 
40 uly 
| 
| 
| 
q 
q 
q 
S45 
| 
| 
| 
| 
| 
| 
| 
a 24 Zonite Products...........May 20 
why 


0, 2) 


November 18, 1936 


The FINANCIAL WORLD 


s 
Three Balanced United Artists 
I t Portfol; Theatre Circuit, Inc. 
COMMON and PREFERRED 
WITHIN the limitations of the amounts to be invested 
these three portfolios offer a satisfactory degree of Bought—Sold—Quoted 
industrial diversification but include a very high per- 
- centage of equity stocks. The reason for this deviation 
7m from the fundamental investment norm is to be found 
fay ‘ in the present status of the recovery movement, the Analysis upon request 
a secular trend of which we believe to be decidedly upward, 
by ; supported by continuance of easy money conditions 
y 
tt which means low yields for bonds and suggests higher C Fi & C 
me prices for equities. However, in all instances where con- ampagn Ol O. 
me servative investment principles are mandatory a iarger Incorporated 
iy representation in sound bonds and preferred stocks is 41 Broad Street New York 
4 7 recommended. Bell System Teletype N Y 1-1489 
iar, 
la 
$10,000 PROGRAM 
ov, 
23 Recent Folder with Trading Requirements on _— 
ly 2 Amount Issue (and rate) STO Cc KS BON DS | 
ov, 25 $1,000 Central Pacific 5s, 10215 $1,025 
2a 10shs American Water Works $6 pref............ 106 1,060 COMMODITIES aa 
1 20shs United Corporation $3 pref................ 44 880 Sent to Investors upon Request Sea 
10 shs Air Reduction 870 As members of the principal 
10shs Borg-Warner 89 890 exchanges we are in a position 
t. 10shs General American Transportation ($1.75) . .. 68 680 of Ste 
15 shs General Electric ($1.00)................... 53 795 
20 shs Glidden Co. 44 880 
15shs Harbison- Walker ({$2.25)................. 51 765 ODD LOTS 
12 20 shs Howe Sound 61 1,220 sk for “Boo trading 
20shs_ Pennsylvania R. R. 44 880 | 
ne 24 
Members 
pt. 2 N. Y. Curb Exchange ( Assoc.) 
New, York Produce Exchange 
ne 
$5,000 PROGRAM Chicago Board of Trade 
ommodi 
Amount Issue (and dividend rate) Price Cost 60 now York 
$1,000 United Drug 5s, 102 $1,020 
6 10shs_ Federal Light & Traction $6 pref........... 96 960 
10shs Eaton Mfg. Co. 39 390 
10 shs General Foods 43 430 Our Current Market Letter 
‘. 19 10shs General Motors (*$4.50).................. 77 770 Analyzes the a 
+ 10shs Great Western Sugar ($2.40).............. 3) 390 COPPER INDUSTRY 
+ 10shs_ Phelps Dodge ({$1.25).................... 52 520 and the 
2 re 25 500 Potentialities of 
om .. 46% Write to Dept. F. 
2 Members New York Stock Exchange, New York Curb 4k 
$2,500 PROGRAM Stork Eeehange, Beard 
720 Exchange, Commodity Exchange, Inc. 
ys Recent 115 Broadway 60 East 42nd Street 
30 Amount Issue (and dividend rate) Price Cost Kew 
5shs North American Edison $6 pref............ 102 $510 
t. 10shs Bangor & Aroostook ($2.50)............... 46 460 
29 20shs Curtiss Wright ‘‘A” ({$0.50).............. 20 400 POINTS ON TRADING 
° shs athieson Alkali ($1.50).................. raders in our helpfu 
booklet. Ask for K-6. 
20 shs Standard Brands (*$1.05)................. 17 340 | 
vativ 
Yield on Portfolio. 4.6% (HISHOLM & (HAPMAN 
20 
*Including extras paid in 1936. {Paid so far in 1936; no regular rate. 
52 Broadway New York 
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You Lose? 


If, despite the fact that the bull mar- 
ket has been running for + years, you 
are still losing money or getting unsat- 
isfactory results, it will be much to your 
advantage to get acquainted with 


“MARKET ACTION’”’ 


“Market Action,” our weekly bulle- 
tin, is the primary medium through 
which our bulletin investment service 
is rendered. It is supplemented by tele- 
grams (sent at our initiative when oc- 
casion demands) and by specific advice 
eoneerning your particular holdings. 

Every recommendation is definite, and 
you are advised when to sell as well as 
when to buy. 


Our Record 


A complete, detailed record of ALL 
transactions closed out during the first 
ten months of 1936, furnishing convinc- 
ing proof of our ability, together with 
a sample copy of our weekly bulletin, 
“Market Action,’ will be sent FREE 
upon request directed to 


“MARKET ACTION” 


624A Empire State Bidg., New York 


GREYHOUND 
NASH MTRS. 
which would you buy 


The real situation 
for investors is none too obvious. 
What WOULD you do? One of 
these stocks has an “Index of Gain 
Power” registered at .1459, the 
other .0180d. Some day one will 
far outstrip the other because of 
this difference .. . and for no other 
reason. Canny investors will get our 
comparison now, with the inter- 
pretation of the “Index” for these 
issues and its revealing incisiveness. 
FREE to readers of this advertise- 
ment .. . write to Dept. 183A 
TODAY. 


TILLMAN SURVEY 


24 FENWAY 
BOSTON 


REND... 
SECURITY 
CHARTS 


Up-trend and volatile stocks told at a glance 
by this graphic service, issued monthly. 


Pictured uniformly in separate charts are the 
3-Trends of earnings, dividends and weekly price 
renges for each of 201 leading listed stocks, com- 
plete with instructions, data tables, current market 
interpretative comment and “‘work sheet.’ This 
last is a unique tool for measuring price-earnings 
relations, dividend coverage and _ better-than- 
market action. 


A practical service enabling informed mar- 
ket decisions. 3 Months’ Subscription $8. 


FREE 


SECURITIES RESEARCH CORPORATION 
45 MILK STREET, BOSTON, MASS. 


Sample of Chart Portfolio 
and 12-page Brochure. 


Odd Lats —100 Share Lots 


Booklet F.W. 801 upon request 


John Muir&@ 


Established 1898 
Members New York Stock Exchange 
39 Broadway 


New York 


The Technical Position 
ot the Market 


These studies of the Dow Theory are not to be construed as recom- 

mendations or as indications of THE FINANCIAL WORLD'S opinion 

concerning probable market movements. They are written solely for 
those interested in the technician’s study of stock prices. 


When we last 
Secondary Trend ¢ommented on the 
intermediate trend, the industrial 


and rail decline from the mid-October 
highs of 177.63 and 59.89, respec- 
tively, was regarded as a temporary 
setback of the type which normally 
follows a significant upside penetra- 
tion. This proved to be the case in 
respect to the industrial average as 
indicated by the advance of about 12 
points from the minor low of 172.30. 
The rail group, on the other hand, 
failed to develop a similar price pat- 
tern and is now only fractionally 
above the October 26 low of 57.35. 

The divergence existing between 
the minor trends of the rail and in- 
dustrial averages does not in itself 
nullify the last valid confirmation 
which was constructive in nature and 
applies to the secondary move which 
commenced last April at the low 
points of 42.30 and 143.65. A rise in 
the rails through 59.89, the last sec- 
ondary top, would be a strong indica- 
tion of the continuance of the upward 
trend. The period of divergence has 
thus far been short in extent as well 
as duration and therefore of minor 
significance. An advance of only two 
points from the current level of 59.30 
would be required to bring the rails 
in gear with the industrials. 

Nevertheless, the absence of uni- 
formity in price movements presents 
a negative implication, the first of 
any importance to appear during the 
past six months. This does not imply 
that a secondary reversal is immi- 
nent, but so long as the current indus- 
trial move is not confirmed by the 
rails, students of the Dow Theory 
may question the validity of the pres- 
ent advance of the industrials. 


Technical  indica- . 
tions as observed 
through the application of the Dow 
Theory remain constructive. There 
have been no developments that can 
be construed as giving any hint that 
the present bull market has run its 
course. 

Despite the implications of the 
Dow-Jones averages, many followers 
of the theory have expressed a degree 
of uneasiness due to the factors of 
time and extent. While prices have 
advanced materially from the depres- 
sion lows and although the bull mar- 
ket is now about four and one-half 
years old, which is beyond the age 
limits of many past bull markets, 
these elements should be regarded 
subordinate to the more tangible fac- 
tors of volume and price. As re- 
marked some months ago the question 
as to just how long the bull market 
will last cannot be answered by means 
of the Dow Theory or by any other 
method for that matter. The value of 
the theory, according to its propo- 
nents, lies mainly in assisting one to 
detect the transition from a bull to a 
bear market and vice versa. 

Students of the Dow Theory were 
presented with a bear signal of major 
importance on October 23, 1929, when 
the rails broke through 168.26 on the 
down side, thereby confirming the 
bearish implication of the industrials 
two days before when that average 
penetrated the significant resistance 
point of 325.17. While this signal 
was not given until both averages had 
receded approximately 14 per cent 
from the bull market peaks, the im- 
portance of this so-called loss was 
minimized by subsequent liquidation, 
which depressed the industrial and 


Primary Trend 
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rail averages to levels equivalent to 
20 per cent and 10 per cent of their 
pull market highs. ANE 

While there was rather convincing 
evidence of a major turn in the tide 
during the latter half of 1932, a com- 
plete and clearly defined confirmation 
of a new bull market did not actually 
materialize until May, 1933, eleven 
months after the bear market lows 
were registered. The rails were up 
26.04 points and the industrials 38.71 
points before the final signal was 
given. Despite the lapse of time as 
well as the advance in prices to the 
date of a final confirmation, the mar- 
ket gain since then (rails 49%—in- 
dustrials 130%) gives testimony to 
the value of the theory in determin- 
ing the major trends of security 
values. The factors of extent and 
time have not proven of sufficient 
value in the past to warrant consider- 
ing them of material importance at 
this time. Followers of the Dow 
Theory should therefore rely to a 
greater extent on the more tangible 
technical elements of volume and 
price in assisting them in detecting a 
major reversal before it gets well 
under way. 

—Written November 11, 1936. 


Hearn’s 
Makes Progress 


HEAEN'S recent offering of pre- 
ferred and common stock recalls 
to mind to what extent this store, one 
of the oldest in New York, has been 
revitalized by its new management. 
It recalls to what extent ideas, rather 
than location, contribute to success 
in this field. When the dry goods 
hegira took place and the center 
moved from lower New York to the 
mid-town section, the impression pre- 
vailed that no big store could be prof- 
itably operated below 34th Street. 
Like so many other lightly formed 
theories, this one also has been dis- 
proved. 

Two of the prominent establish- 
ments, Hearn and Wanamaker, do a 
tremendous business. Though out of 
the beaten track, they have attained 
this success through the power of 
compelling advertising. Hearn espe- 
cially has attracted the attention of 
its rivals by introducing a new style 
in publicity. Well-known celebrities 
in all walks of life have used its ros- 
trums to address the public and inci- 
dentally advertise the store and bring 
to it considerable prestige. Such is 
the power of ideas. 


This advertisement is not, and is under no circumstances to be construed as, 
an offering of these shares for sale or as a solicitation of an offer to buy 
any of such shares. The offering is made only by the Prospectus. 


40,000 Shares 


STERLING, INC. 


(A New York Corporation) 


$1.50 Cumulative Convertible Preferred Stock 
(Without Par Value) 


Price $25 per Share 


Copies of the Prospectus may be obtained from the undersigned 


HAMMONS & Co. 


INCORPORATED 


November 12, 1936. 


To Owners— 
Executives of Industrial C orporations 


A financial client of this firm is in position to negotiate additional | 
substantial capital requirements for such businesses that can show a 
record of able management, increasing markets and earnings, and enjoy 
a high rating in their respective fields. Communications will be held 
in strictest confidence by our client. Address Box 32, c/o Albert 
Frank - Guenther Law, Inc., Advertising, 131 Cedar Street, New York. 


Do You Buy, Sell, or Own Securities? 


—Just Published— 


Minimizing Securities Taxes 


A handy new manual especially prepared for everyone 
who buys, sells or owns securities. Written in everyday 
language by Julius Sinker, C.P.A. Makes clear the effect 
of federal taxes in sale, purchase, or ownership of securi- 
ties under today’s federal law. 


Outlines honest and practical tax-saving plans; points out 
when and how unnecessary taxes and tax liability may be 
incurred through ignorance of legal rights. 


Helps to buy or sell “taxwise” before the end of the year. 
Provides facts and data essential in anticipating and pre- 
paring for federal income tax returns. Chapter on “Ana- 
lyzing Your Tax Position” is unusually practical and val- 
uable. In all, 13 helpful chapters. 


150 pages, 6x9, indexed, paper covers, price $1. (10 copies, $8; 25, $15.) 


| Fill in, write name in margin, and mail with your letterhead 611276 | 

| COMMERCE CLEARING HGUSE, Ine. | 
205 W. Monroe St., Chicago, Ill, 

l Send.....copies MINIMIZING SECURITIES TAXES by Julius Sinker. (Prices: Less |] 

1} than 10 copies, $1 each; 10 copics—$8 ; 25 copies—$15.) Remittance in full enclosed. 1 
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International Petroleum 
Company, Limited 


Notice to Shareholders and the 
Holders of Share Warrants 


NOTICE is hereby given that a semi-annual 
dividend of 75¢ per share and a special disburse- 
ment of 50c per share, both in Canadian Cur- 
rency, have been declared, and that the same 
will be payable on or after the lst day of De- 
cember, 1936, in respect to the shares specified 
in any Bezrer Share Warrants of the Company 
of the 1929 issue upon presentation and delivery 
of coupons No, 46 at: 


THE ROYAL BANK OF CANADA 
King and Church Streets Branch, 
Toronto, Canada. 


The payment to Shareholders of record at the 
close of business on the 20th day of November, 
1936, and whose shares are represented by regis- 
tered Certificates of the 1929 issue, will be made 
by cheque, m.ied from the offices of the Com- 
pany on the 30th day of November, 1936. 


The transfer books wi!l be closed from the 
2ist day of November to the lst day of Decem- 
ber, 1936, inc:usive, and no Bearer Share War- 
rants will be “‘split’’ during that period. 


The Income Tax Act of the Dominion of 
Canada having been amended, effective April Ist, 
1933, to provide that a tax of 5% shall be im- 
posed and deducted at the source on all dividends 
payable by Canadian debtors to non-residents of 
Canada, the above mentioned tux wili be de- 
ducted from all dividend cheques mai'ed to non- 
resident shareholders and the Comp .ny’s Bankers 
will deduct the 5% tax when paying coupons to 
or for account of non-resident shareho'ders. Own- 
ership Certificates will be required by the paying 
Bankers in respect of all dividend coupons pre- 
sented for payment by residents of Canada. 


Shareholders resident in the United States are 
advised th:t a credit for the 5% Canadian tax 
withheld at source is allowable against the tax 
shown on their United States Federal Income Tax 
return. If it is desired to claim such credit the 
United States tax authorities require evidence of 
the deduction of said tax. In order to secure 
such proof Ownership Certificates (Form No. 
601) must be comp'eted in duplicate and the 
Bank cashing the coupons wil! endorse both 
copies with a certificate relative to the deduction 
and payment of the 5% tax and return one Cer- 
tificate to the shareholder. If Forms No. 601 are 
not available at local United States banks, they 
ean be secured from the Company’s office or the 
Royal Bank of Canada, Toronto. . 


By order of the Board, 
J. R. CLARKE, 
Secretary. 


56 Church Street, Toronto 2, Canada. 
9th November, 1936. 


AMERICAN GAS 
AND ELECTRIC COMPANY 


Preferred Stock Dividend 


e Tes regula: querterly dividend of Onc 
Dollar end Fifty Cents ($1.50) per 

share on the no par value Preterred capita 
stock of the company issued and outstand- 
ing in the hands of the public has been 
declared out of the surplus net earnings o! 
the company for the querter ending Janu- 
ary 31, 1937, peyable February 1, 1937, to 
holders of such stock of record on the 
ks of the company at the close of busi 
ness January 8, 1937 


Common Stock Dividend 


Tt regular quarterly dividend oi 

Thirty-five Cents (35c) per share on 
the no per value Common capita: stock of 
the company issued and outstanding :n the 
hands of the public hes been dec.ered ou 
of the surplus net carnina: of the company 
‘or the quarte: endins December 31 1936 
peyabie January 2, 1937 ‘© hoiders o 
such stock of record on the books of “hk 
company at the close of business December 


; FRANK 8. BALL, Secretary. 
November 10, 1936. 


GET MORE B!'SINESS — USE 
POST-CARD ADS! 
You can illustrate, print and ad- 
dress the cards yourself on asimple, 
inexpensive little machine — 
Elliott Cardvertiser. No 
cuts to buy: no type to 
set. Wonderful for finan- 
cial or any other busi- 
ness. Writenow for details. 
ELLIOTT Co., 
137 Albany St, Cambridge, Mass. 


Bond Market 
Digest 


ILT edged bonds were strong, 

under the leadership of U. S. 
Government obligations, many of 
which reached new record highs; 
secondary bonds showed evidences of 
profit taking. 


N. O., Texas & Mexico Bonds 


Current prices around 50 for New 
Orleans, Texas & Mexico 5s and 44s 
discount 1936 earnings gains, but 
prospects of further improvement 
justify retention of speculative hold- 
ings. The Federal Court in St. Louis 
has authorized payment of one-half 
of six months’ interest on the first 
mortgage and income bonds of this 
road, including those pledged as col- 
lateral with the RFC. A previous 
order did not become effective be- 
cause of a petition of the RFC pro- 
testing the exclusion of its collateral 
holdings. Now that the claim of the 
RFC has received recognition, the 
way has been cleared for the dis- 
bursement. Maintenance of recent 
traffic trends would presumably lead 
to further partial payments of in- 
terest. 


Goodrich 


Directors have approved plans for 
the issuance of $27 million of first 
mortgage 4is due 1956. Of the pro- 
ceeds, around $17.5 million will be 
used to retire on February 1, 1937, 
all of the outstanding first mortgage 
64s at 107 and the balance will be 
available for general corporate pur- 
poses. Application for registration 
of the new issue was filed November 
6. The proposed financing is, in 
effect, only the postponed issue 
which originally was scheduled and 
a registration filed in June of last 
year. However, rate of interest on 
the bonds as now contemplated is 4} 
per cent instead of 43 per cent on the 
former registration. The saving in 
fixed charges is not particularly im- 
portant, amounting, as it does, to 
only $67,500 per annum, but 
through the retirement of the 63s, 
the company will have only a mod- 
erate increase in fixed charges per 
annum despite the addition to aggre- 
gate funded debt. It is believed that 
this action will pave the way for 
resumption of common dividends. 


American Tel. & Tel. 3}s 


This new issue, recently quoted at 
a small premium over the offering 
price of 101, is suitable for the in- 
vestment funds of those who wish to 
be conservative. Ranking as one of 
the highest grade corporate bonds 
currently available the income re- 
turn is naturally very low. Recent 


prices reflect the current generally 
low interest rates and should there 
be a rise in interest levels the price 
of this issue is more than likely to 
decline somewhat. This is a pos- 
sibility for the longer term future, 
since no material increase in interest 
rates appears likely under present 
conditions. 

The margin of protection for in- 
terest requirements, which was large 
even in the depression years, is 
being increased in line with the sub- 
stantial gains in telephone installa- 
tions and long lines business. The 
second major step in A. T. & T.’s re- 
funding program will be taken in a 
few weeks, as the company has filed 
a registration statement with the 
SEC for a $160 million issue of 3} 
per cent debentures, the proceeds of 
which will be used to retire the 5 
per cent debentures due in 1965. 


Federal Land Bank Bonds 


Another major refunding of Fed- 
eral Land Bank bonds is expected in 
the near future. On January 1, $33.3 
million 4is become callable; also a 
small block of 4s. The interest cost 
on Land Bank financing has been 
steadily decreasing in line with 
favorable money market trends and 
wider acceptance of the bonds as in- 
stitutional investments. New financ- 
ing can probably be effected on a 3 
per cent or lower basis, depending 
upon maturity. 


Hudson & Manhattan Adj. 5s 


New purchases are not advised ex- 
cept as a speculation by persons able 
and willing to assume an unusually 
high degree of risk. (Recent price, 
34.) The important factor in the 
Hudson & Manhattan Railroad situ- 
ation is that gross income of the 
company until recently has shown a 
long term downward trend. For ex- 
ample, 1935 gross income was only 
$3.3 million as compared with $3.6 
million in 1934. Although this de- 
cline continued through the early 
months of the current year, more 
recent results have indicated that 
perhaps the low point has been 
reached. In fact gross income for the 
month of September shows a slight 
increase over the 1935 figure. In- 
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terest on the adjustment income 5s, 
1957, is payable only when earned 
put is cumulative. On April 1, 1936, 
interest of 15 per cent was paid and 
on October 1, 1936, the rate was 


raised to 1} per cent. 


Book 
Reviews 


Money and Banking. By Major B. Fos- 
ter and Raymond Rodgers. Prentice- 
Hall, Inc., New York. 704 pp. $5.00. 
This volume is the result of a cooper- 
ation of four authors, Jules I. Bogen, 
Major B. Foster, Marcus Nadler and 
Raymond Rodgers, all authorities in 
their specific fields. Conceived pri- 
marily as a textbook for a university 
course on money and banking, it gives 
an almost complete history of money, 
credit and the evolution of banking 
with special consideration of the 
United States. Separate chapters 
deal with the international money 
markets and the banking systems in 
Great Britain, France, Germany, Hol- 
Jand and Canada. A set of questions 
and problems and comprehensive 
pibliographical references after each 
chapter enhances the pedagogical 
value of this work and offers an excel- 
lent guide for the student desirous 
of making a more detailed study of 
the various topics. As far as it can 
be done in 704 pages the authors prac- 
tically give an up-to-date encyclopedia 
on money and banking. 


Wholesale Prices in Philadelphia, 1784- 
1861. By Anne Bezanson, Robert D. 
Gray and Miriam Hussey. University 
of Pennsylvania Press, Philadelphia, 
Pa. 443 pp. $4.00. This study, a 
sequel to “Prices in Colonial Pennsy]- 
vania,” represents the second in a 
series of detailed analyses of the 
wholesale price developments in the 
Philadelphia area. It covers the 78 
years between the close of the Revo- 
lutionary War and the beginning of 
the Civil War and shows the effects 
upon the price structure of many im- 
portant events during that period 
such as the Insurrection in the Sugar 
Islands, The Napoleonic Wars, the 
Mexican War, the Crimean War as 
well as local political and economic 
developments in the Philadelphia dis- 
trict. While principally a historical 
dissertation this study of movements 
of prices under various conditions 
offers a valuable background for the 
solution of present price problems 
which have evolved from the past and 
despite all fundamental and some- 
times radical changes can be better 
understood on the basis of a knowl- 
edge of the historical factors respon- 
sible for such changes. 


A LOW PRICED STOCK 
EVERY INVESTOR SHOULD BUY 


If you are looking ‘or larger profits, or 
for a way to recover losses, fill out the 
coupon below. It will bring you valuable 
information without cost or obligation. 


We have thoroughly analyzed more tlian one thousand stocks in order to 
locate an issue possessing greater-than-normal profit possibilities. 


We have discovered a stock which we believe to be one of the most attractive 
speculations listed on the New York Stock Exchange. In fact, this issue 
promises to be one of the leaders in the next upswing. In our opinion, it is 
selling far below its prospective value. 


WHY WE BELIEVE THIS STOCK 
SHOULD BE BOUGHT NOW 


], The security in question is within the reach of all in- 
vestors, selling as it does in the lower price range. 
But it is not a “cat or dog.” The company is one of 
the best situated units in a long-established industry. 


2. The company is in an excellent position to profit from 
improving business conditions. While the business 
of this company is expected to expand extensively, 
earnings should increase at a much faster rate. 


3. Both the near-term and the long-term prospects for 
this stock are preponderantly favorable. The action 
of the stock leads us to believe that a steady rise is 
in prospect. 


This is one of the most outstanding bargains that we have been able to uncover 
in a long time. Those who buy this stock should reap generous profits. 


However, events in the Stock Market move swiftly. Short delays often prove 
costly. We believe that this issue will not long be available at its present price. 


The name of this bargain stock will be sent to you absolutely free. We shall 
also send you an interesting little book, “MAKING MONEY IN STOCKS.” 
There will be absolutely no charge and no obligation. Just address: 
INVESTORS RESEARCH BUREAU, INC., DIV. 260, CHIMES BLDG., 
SYRACUSE, N. Y. 


SIMPLY FILL OUT THE COUPON BELOW 


INVESTORS RESEARCH BUREAU, INC., 
Div. 260, Chimes Bldg., Syracuse, N. Y. 


Send me the name of the bargain stock which should be bought 
now. Alsoa copy of “MAKING MONEY IN STOCKS.” This 
does not obligate me in any way. 


I 
| 
| 


Kindly PRINT name and. address PLAINLY 
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Are you holding 
UTILITIES? 


Guarding 
Yourself Against 


INFLATION 


@ 
Ceiling Near for 
YOUR BONDS? 


Write for Above 
Reports—GRATIS 


-Babson’s Reports- 


Dept.44-48, Babson = Mass. 


Send—without charge or obliga- 
tion—reports you mention. 


What 7Z Stocks 


Do Experts Favor? 


Durinc the past 


four weeks the stock recommenda- 
tions of leading financial authorities 
have centered about 12 issues. The 
names of these favored stocks and 
the prices at which they are recom- 
mended are given in the current 
UNITED OPINION Bulletin. 


Experience has shown that stocks rec- 
ommended by three or more financial 
experts almost invariably show better 
than average appreciation. 


To introduce to you the UNITED 


OPINION method of stock forecast- 
ing—so successful during the past 
16 years—we shall be glad to send 
you without obligation this list of 
12 outstanding stocks—a list avail- 
able through no other source. 


Send for Bulletin F.W.75 FREE! 


UNITED BUSINESS SERVICE 


210 Newbury St. Boston, Mass. 


Is the LID 
NOW OFF 
on Inflation? 


Send for Bulletin FWN-18 FREE 


American Institute of Finance 
137 Newbury St, Boston, Mass. 


Board 


\ 


Or Gossip a Customers’ Man 
Hears Around Broad and Wall 


General Motors’ poll of a million auto owners reveals that 90.4 per cent favor 
streamlined body styling, against 77 per cent a year ago—that might be called a 
streamlandslide. There have been plenty of “masters” on the market, but 
now comes the “Sleet-Master”—a product of the Anderson Company; it is a spare 
windshield-wiper blade for sleet and snow storms. . Procter & Gamble is 
said to have uncovered another radio ace in a “Public Notice” or “Personal Column” 
program—it’s the idea of author Octavus Roy Cohen. The farm sales 
expert who will head Johns-Manville’s new agricultural building materials depart- 
ment used to be manager of the National Door Association—that’s what they prob- 
ably wanted: a good door opener. Goodrich Rubber has been granted a 
patent covering an inner tube which seals punctures in tires while the car is in 
motion—“Seal-O-Matic” will likely be the tradename of the new tube. . . . An 
idea of the amount of aluminum used in making washing machines was revealed 
in the report of a shipment last week—Aluminum Company of America shipped 
8.4 million pounds of aluminum to the Maytag Company. 


Now it can be told why it was necessary to have a presidential election this 
year—just to see which of the straw votes was right. 


Radio Corporation of America is constructing a huge plant in Indianapolis to 
care for the expanding business of its RCA-Photophone subsidiary—sound equip- 
ment for theatres and public address amplifiers will be the primary products. 

. . Rumors of a rate war on the airlines are still beclouding the horizon— 
Transcontinental & Western Air has already reduced long-haul rates, but United 
Air Lines will wait to see what happens to passenger traffic. Standard 
Brands is again being mentioned as preparing to bring out a line of blended 
whiskies to supplement its Fleischmann’s gin—perhaps a line of “dated” liquors 
would help. . . . Auburn Automobile introduced a new “Cord” at the New 
York Automobile Show but failed to offer a 1937 “Auburn”—the latter will appear 
in the spring and, probably, in the low price brackets. Columbia Pictures 
claims something of a record in the seven months’ run of “Mr. Deeds Goes to 
Town” in “Blue Mouse” Theatre, Portland, Ore.—it is suggested that the name 
of the picture house be changed to “Blue Moon.” 


U. S. aircraft makers are receiving increasing orders from England—confirming 
reports that the British are going up in the air over the coronation? 


Pennsylvania Railroad will soon be in the news with plans to extend the electrifi- 
cation of its lines to Harrisburg, Pa.—just a little job that would involve an expen- 
diture of $68 million and employ 20,000 men. Willys-Overland has over 
900 dealers signed up to handle the new low priced “Willys,” but plans to open 
an entirely new outlet—all used-car dealers will be given the opportunity to obtain 
a franchise. Reports that American Seating was buying a chain of thea- 
tres have finally been spiked—in other words, the management makes and sells 
seats, but they don’t have to operate or sit in them. Don’t miss the newest 
in Rand McNally world globes—the spheres are of blown frosted glass and may 
be illuminated. Carnation Company will break ground early next year 
for one of the largest plants yet in condenseries—sort of biggest and still the most 
condensed. The trailers stole the N.Y.C. auto show, but the array of trade- 
names reminds one of a summer cottage colony—i.e.: Kozy Koach, Covered Wagon, 
Home-Mobile, Kabin Koach, Silver Dome, Tally-Ho and Vagabond. 


Forecasts suggest that the first action of the next Congress will be a baby NRA 
—proving that all of the Blue Eagle’s eggs were not bad. 


General Electric and Hygrade-Sylvania will have to look to their laurels in the 
incandescent lamp field—a new “Double-Life” bulb will soon be introduced which 
has a spare filament that guarantees twice the service of the old-fashioned lamp 
: Dennison Manufacturing branches out with a line of packaged “Baby- 
pads”—strange as it may seem, each package is wrapped in “moisture-proof” 
Cellophane. Some idea of the trend of railroad buying is disclosed in a 
recent order to American Locomotive from Union Pacific Railroad—$3 million of 
locomotives must be delivered by next April. Armour has developed a 
new “self-measuring” carton for its “Star” lard—the box is perforated on all sides 
so that it may be easily cut without taking the lard out of the package. . . . 
Hercules Motors will soon be ready to announce the development of a Diesel engine 
suitable for light trucks—it is said that Dodge Motor is interested. Motor 
circles are chuckling over the story of the Chrysler’s adoption of the “Royale” 
name, formerly used by Reo Motor Car, but without the final “e”—the missing 
vowel was discovered tacked on to G.O.P. candidate’s name after election. 
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News Behind 
the Ticker 


lumn is a compendium of re- 
Current im the financial district. 
As much of the content is merely gos- 
sip, nothing contained herein should be 
interpreted as representing edi- 
torial opinion of THE FINANCIAL WORLD. 


TS greater breadth of the market 
has given professionals the first 
opportunity in many months to ex- 
ploit the trend, and activity origi- 
nating on the floor has been steadily 
rising. It was noted, however, that 
positions were seldom carried over- 
night. Buying from abroad has held 
at very high levels; commission 
houses also have been favoring the 
long side on balance. But there has 
been a fair volume of profit taking 
coming from professional sources 
and the investment trusts have been 
selling more aggressively than in the 
past six months or so. 


To rotating character of the 
leadership is an important clue 
to trading. Dormant pools in the 
lower priced issues have taken on 
life and some rather extensive dis- 
tribution has been accomplished. 
The success of the operations in 
Brunswick-Balke—on the heels of 
the brilliant third quarter earnings 
statement — has encouraged the 
sponsoring interests to take a hand 
again in a few other favored issues. 
Certain-teed which disappointed a 
substantial following several months 
ago is being widely suggested as the 
next venture of the group. There 
has been an improved interest in the 
oils, recently, from the same group, 
with Shell Union and Amerada 
favored. The latter stock has been 
rumored as a candidate for a split- 
up before the year-end. 


disturbing to senti- 
ment is the labor problem. A 
recognized operator went out of his 
lines of Central and Atchison last 
week because of advices of threat- 
ening troubles ahead. Heaviest 
selling from investment trust sources 
also was in the railroads. The move 
in the silvers was timed to help 
liquidate a block of U. S. Smelting 
which has been hanging over the 
market for several months, but some 
new professional support was found 
for Cerro and Howe Sound. The 
merchandising issues appear to find 
the greatest favor among large- 
scale operators. The group which is 


identified with a large uptown hotel 
has been largely responsible for the 
movement in Macy and several other 
issues, and is slated to start action 
in the variety chains—if certain de- 
tails can be arranged. 


TRIAL FOR TWO WEEKS 


so that you may decide whether or not 


THE GARTLEY 
Weekly Stock Market Review 


will help you to make 
PROFITS IN THE STOCK MARKET 


Each issue of this widely circulated weekly stock 
market forecast contains ten pages of information 
and comment calculated to help you to decide when 
and what to buy and sell for profit. 

Regular features are a specific technical review of 
from 30 to 40 stocks, comment on the Dow Theory, a 
study of comparative group movements, and analyses 
of market leaders, a group of moderately priced 
speculative stocks and a current speculative list wi 
specific buy and sell recommendations. 


Accept this free trial offer today. D 


H. M. GARTLEY, Inc. 
76 William Street, New York 


THE ECONOMIST of London 


Now Vital to American Investors 


It is no longer sufficient for an investor to be informed on conditions 
in his own country. All parts of the world are so closely allied 
through radio, aeroplane, etc., that shrewd American investors are widen- 
ing their financial horizon by learning basic conditions in world 
markets. By reading the world’s premier financial and economic journal— 
THE ECONOMIST of London (established 1843)—you should be more successful in 
your investments, even though you confine your operations to American securities. 
Many American investors in 1929 were greatly irfluenced in getting out of the market 


at the right time by knowledge of conditions in Europe. Improve your investment 
perspective by reading THE ECONOMIST of London. 


$1 Trial Offer 


If you return this “ad” and $1 at once you can improve your knowledge of 
international financial conditions by receiving the next four weekly issues of 
THE ECONOMIST of London. Remember, ‘‘THE ECONOMIST’s”’ articles are eagerly 
read and command unbounded respect in every business center of the world. Send $1 
for four weeks’ trial or $7.50 for a six months’ subscription. 


Address — INTERNATIONAL NEWS COMPANY 
131 Varick Street New York, N. Y. 


MOTOR WHEEL 
CORPORATION 
Dividend Notice 


Lansing, Michigan 
November 7th, 1936 


The Board of Directors today 
declared a quarterly dividend of 
forty cents (40c) per share on the 
common stock payable December 
10, 1936 to stockholders of record 


PREFERRED DIVIDEND 


The Board of Directors has this day 
clared the Regular Quarterly Dividend 


30, 1936 
COMMON DIVIDEND 
The Board of Directors has this day 


($.50) per share on the common Stock 


Crown Cork & Seal Company, Inc. 


de- 
of 


fifty-six and one-quarter cents ($.56%4) per 
share on the $2.25 Cumulative Preferred Stock 
of Crown Cork & Seal Company, Inc., payable 
on December 15, 1936, to the stockholders of 
record as of the close of business November 


de- 


clared a Quarterly Dividend of fifty cents 


of 


Crown Cork & Seal Company, Ine., payable 
on December 7, 1936, to the stockholders of 


November 20, 1936. record as of the close of business November 
>. 
C. C. Carlton, The transfer books will not be closed. 


November 5, 1936. 


J. J. NAGLE, Secretary. 
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News and Opinions Listed Stocks 


Ratings are from The Financial World Inde- 


pendent Appraisals of Listed Stocks. 


are as of the Wednesday closing prior to 


date of issue. 


Prices 


“Also FW” refers to the last previous item 
in the magazine. Opinions are based on data 
regarded as reliable, but no responsibility is 


assumed for their accuracy. 


e AMONG 


1 * 


AND 


BEARS 


Addressograph-Multigraph B 

Better adjusted to earnings at 34, 
than when last recommended at 27 
(FW, Sept. 16), but improved out- 
look justifies long term holdings 
(yield, 2.9%). Earnings dipped 
moderately in the September quar- 
ter, due to the summer shutdown, 
but the profit for the nine months 
at $1.17 a share continued ahead of 
the 62 cents reported for the same 
period of last year. Continuance of 
the New Deal Administration is re- 
garded as a good omen for the com- 
pany. Application of the new Fed- 
eral Social Security law is expected 
to create an added demand for the 
type of equipment manufactured by 
the company. (Factograph No. 361.) 


American Machine & Metals C+ 


Moderate holdings, around 11, may 
be retained for more favorable 
liquidating levels (yield, 3.6%). 
Hopes of a rather liberal year-end 
dividend were less assured after the 
disappointing third-quarter earn- 
ings. Net dipped below the compar- 
able period of last year for the 
second consecutive quarter, with 19 
cents reported for the common as 
against 31 cents in the third quarter 
of 1935. Earnings for the nine 
months were equal to 55 cents as 
against 59 cents in the correspond- 
ing previous period. Sales volume 
has been above last year, but larger 
expenses have more than absorbed 
the increases. (Factograph No. 518. 
Also FW, May 13.) 


American Power & Light Cc 


Although the Public Utility Act of 
1935 remains as an important un- 
certainty, the common, around 11, 
appears suitable for speculative pur- 
chases. As a result of sharp in- 
creases in gross revenues, net in- 
come has reached the point where it is 
covering fixed charges, all preferred 
dividends and leaving something 
over for the common stockholder. 
In the 12 months ended September 
30, 1936, earnings amounted to 17 
cents per share of common as con- 
trasted with a deficit of 91 cents per 
share of common reported for the 
previous period. Of course, no 
dividends can be paid on the com- 
mon until preferred arrears are 
cleared up but, on the basis of pres- 
ent and indicated future earnings, 


recent prices for the shares appear 
to give full recognition to the ad- 
verse possibilities and do not dis- 
count unduly potentialities for fur- 
ther improvement. (Factograph No. 
457. Also FW, July 1.) 


Anchor Cap C+ 


Retention of longer term holdings 
is advised, around 21 (yield, 2.96); 
preferred offers a secure and attrac- 
tive income, around 104 (yield, 
6.2%). A more favorable price 
structure has permitted wider profit 
margins and earnings in the Septem- 
ber quarter rose to the highest level 
of the year despite larger charges 
for depreciation and other deduc- 
tions. Net was equal to 79 cents a 
share which brought the total for 
the nine months to $1.24 as com- 
pared with 99 cents in the like 
period of last year. Thus if the com- 
pany wishes to avoid substantial sur- 
tax penalities, an increase in the 
regular dividend rate or an extra 
payment is probable. (Factograph 
No. 401. Also FW, Aug. 19.) 


Brunswick-Balke 


Not distinctly undervalued, around 
21, but moderate speculative hold- 
ings need not be disturbed. Sales 
volume in the September quarter ex- 
ceeded the total for the first six 
months by nearly 19 per cent and a 
profit equal to $1.39 per common 
share was reported. In each of the 


Rating Changes 


Subscribers should revise ratings 
according to the following changes 
in order to bring their Financial 
World Appraisal ratings up to date. 


American Chain .......... Cc tocC+ 
Earnings Gain. Could pay more 
American Steel Foundries 


American Steel Foundries 
Cc teC+ 
Clears up pfd. arrears; pays com- 

mon diy. 

Associated Dry Goods Ist 
C+toB 
Pays up all accumulated dividends 

Gulf States Steel pfd. ..... C+toB 

Gulf States Steel com. ..... Cc toC+ 
In position to pay common div. 

Shows better margin for div. 

Reliable Stores ........... Cc toC+ 


Progress indicated. Starts div. 
Underwood Elliott Fisher ..B+-to A 


Outlook encouraging. Could pay 
more 


two previous quarters, there was a 
deficit of 24 cents per common share, 
With demand for luxury-type prod- 
ucts broadening, resumption of com. 
mon dividends may not long be de- 
ferred. (Factograph No. 379. Algo 
FW, Sept. 9.) 


Chrysler A+ 


Commitments, previously recom- 
mended at 98 (FW, June 24), may 
still be considered at current prices, 
around 136, for long term holding 
(yield, 8.8%). The declaration of a 
$5.50 dividend last week, payable on 
December 14, came somewhat as a 
surprise to the financial community 
which had not expected so generous 
a distribution. With this dividend, 
the largest single payment made in 
the history of the company, a total 
of $12 will be distributed for 1936, 
against only $2 last year. No action 
was taken by the directors on the 
oft-rumored split-up of the common 
stock, but it is now believed that a 
three- or four-for-one exchange will 
be considered at a later date. (Facto- 
graph No. 3.) 


Curtis Publishing C+ 

The $7 preferred, around 110, is 
suitable as a speculative investment 
for income (yield, 6.3%), while the 
common at 20 offers long term pos- 
sibilities. While some disappoint- 
ment was expressed on the manage- 
ment’s failure to declare more on 
preferred arrears than the $1.75, 
payable on December 15, at the same 
time it is realized that the company 
will do little more than cover pre- 
ferred dividend requirements this 
year and thus is not pressed to dis- 
tribute earnings in order to avoid 
the “excess profits” tax. It is now 
understood that action will be taken 
after the turn of the year to elimi- 
nate the $8 a share in back dividends 
on the preferred, possibly by ex- 
change for a new issue of preferred 
bearing a lower dividend rate. (Fac- 
tograph No. 188. Also FW, Aug. 
12.) 


Curtiss-Wright C 


Attraction of the Class A and 
common, around 20 and 64, respec- 
tively, is of a longer term nature; on 
that basis the issues may be given 
consideration for speculative funds. 
Fulfilling predictions (FW, Sept. 9), 
company recently declared an initial 
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dividend on the Class A stock of 50 
cents a share to be paid December 
15. While earnings in the September 
quarter of 39 cents on the Class A 
failed to cover the payment and only 
$1.09 was shown for the nine 
months, considerable progress has 
been made. Last year there was a 
deficit of 26 cents on the Class A 
stock in the first nine months. 
Further earnings improvement is 
visualized for the company in 
coming years and the establishment 
of the full rate on the Class A is pos- 
sible in the not too distant future. 
(Factograph No. 165.) 


Freeport Texas B 

Holdings may be retained, around 
28, for more favorable liquidating 
levels (yield, 3.66). Improving ac- 
tivity in the chemical, steel and other 
heavy industries has increased the 
consumption of sulphur and the com- 
pany in reflecting this condition re- 
ported earnings of 60 cents a share in 
the third quarter, as compared with 
40 cents a year ago in that period. 
For the nine months $1.83 was earned. 
While the company’s financial posi- 
tion is not exceptionally strong, the 
penalties of the surtax provisions 
may lead to some increase in the pres- 
ent dividend basis, despite the impli- 
cations of the Louisiana severance 
tax on sulphur which was enacted a 
few months ago. It is hoped that 
there will be some modification of this 
tax at the next meeting of the legis- 
lature. (Factograph No. 98. Also 
FW, July 8.) 


General Motors A+ 


Continues as one of the more con- 
servative means of representation in 
the motor industry, around 75 (yield, 
6%). In line with predictions of a 
more generous dividend policy (FW, 
Oct. 28), directors declared a distribu- 
tion of $1.50, payable on December 
12, in contrast with the regular quar- 
terly dividend of 50 cents paid on 
September 12, when a $1.50 extra was 
also disbursed. It is noteworthy that 
the corporation has apparently dis- 
continued the policy of paying “regu- 
lar” and “extra” dividends and now 
jumps all payments together. In the 
future dividends will likely be paid as 
earned, a method which is being 
adopted by an increasing number of 
companies due to the tax on “excess 
profits.” (Factograph No. 31.) 


Grand Union D+ 


Outlook is improving, but neither 
the preferred, around 25, nor the com- 
mon, at 5, appears outstandingly at- 
tractive; better opportunities are 
available elsewhere. Earnings have 
shown a steady improvement this 
year, despite the keen competitive 
situation. Net in the third quarter 
failed to cover the full dividend rate 


on the $3 preferred, but the 59 cents | 


which was reported for that issue 


IMPORTANCE 


to Every Person Having Money to Invest 


As business and market conditions continue to improve and to change every 
thinking investor is confronted with the problem of deciding what to do with 
surplus funds. 


Aside from placing money in savings banks or purchasing real estate, you 
have two choices: either invest in your own business or the business of some- 
one else. It is the latter alternative that we want to discuss. 


When you invest in another's business you can either purchase fixed income 
securities (bonds or preferred stocks) or profit participating securities (stocks).. 


In a period such as the present, however, most people agree that well selected 
stocks not only afford a great safety factor but they present profit -opportuni- 
ties unexcelled by any other group of investments. The reason is obvious. 


Safety and Profit Possibilities of Common Stocks 


Irresistible forces within the market itself are attuned to human conclusions. And in 
such a period of recovery as we are experiencing the market reflects the resultant buoyant 
opinion. Increasing widespread public interest in the growing profits of major com- 
panies makes this a favorable time to invest in listed common stocks. 


Profits are made in direct proportion to the knowledge you exercise in selecting the 
stocks you buy. And it is even more important to know WHEN to take action—to buy 
and to sell at the proper time—than it is to know WHAT stock(s) to deal in! 


How to Know WHAT and WHEN to Buy 


As conditions continue to change, why not place your money in stocks that afford excel- 
lent profit possibilities? Such stocks, also, naturally possess a greater safety factor. 
Why not keep your list of holdings up-to-date? . . . alive to changing conditions? Your 
opportunity for profit is thereby increased. But, you ask, how are you to know WHAT 
stocks to buy and WHEN? 


Such knowledge fortunately is available. You can find it out for yourseli—if you have 
the time, experience, facilities and aptitude. Or you can share in the experienced knowl- 
edge and conclusions of others who constantly study the markets. 


Mr. A. W. Wetsel is supplying such vital knowledge to investors in every state and 
many foreign countries. His enviable record for forecasting market trends and price 
changes, we believe, to be unexcelled. During the last decade he has foretold, with a 
remarkable degree ef accuracy, a vast majority of all major and intermediary market 
movements, including the famous 1929 break. His market analyses are clear cut and 
specific. His recommendations tell you WHICH are the choice stocks to buy, WHAT 
to sell—and the all important WHEN to take action. Yet, because of his large following, 
the fee for these specific advices is most modest. 


Send for Free Booklet and Specific Recommendations 


If you are interested in gaining the advantages of having this type of information, you 
are invited to send for a copy of our booklet, “How to Protect Your Capital and Ac- 
celerate Its Growth.” This interesting informative booklet tells why listed common 
stocks afford greater protection and profit possibilities; how markets and price changes 
are being foretold with a far greater degree of accuracy than many believe possible; what 
are true forecasting factors and what are not, etc., etc. Together with this booklet, will 
be included Mr. Wetsel’s current market analysis and recommendations. Use the coupon. 
Get this valuable information that may put the odds for greater protection and profits on 
your side. Send for it today. 


A. W. WETSEL ADVISORY SERVICE, INC. 


The only investment counsel organization under the direction of Mr. Wetsel 


Chrysler Building: New York, N. Y. 


Please send me without obligation your informative booklet about the markets and Mr. 


Wetsel’s current analysis. FW-621 
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TOP REACHED 


Or Further Advance Ahead? 


We will mail several bul- 
letins, including our latest 
one on this market, and 
specific advice on three 
low-priced stocks, on re- 
ceipt of 9c to help cover 
mailing. 


STOCK TREND 
SERVICE, Inc. 


DIVISION 12 
HUNTER NEW YORK 


Watch Wheat! | x 


ITH the smallest world carryover 

in 9 years crop reports from every 

corner of the  wheat-producing 
world are watched with Keener interest 
than usual. Buyers and sellers of 
wheat should read 


“PROFITABLE GRAIN 
TRADING” 


By R. M. Ainsworth, 236 pages, $3.50 


The author, a successful grain trader 
of 27 years’ experience, presents in 
this beok the results of his exhaustive 
study and actual records of numerous 
transactions. There is a 25-year record 
of monthly highs and lows and a dis- 
cussion of Mr. Ainsworth’s own trading 
theories and rules. Price $3.50 post- 


paid. 
x * 


Other worth-while books on the sub- 
ject: ‘Gri aphs & Their Application to 
Speculation,’ by Geo. W. Cole—£7.50; 
“Speculation & the Chicago Board of 
Trade.’’ by J. E. Boyle—$2.00; “‘Fu- 
ture Trading Upon Organized Commod- 
Markets,”’ by G. Wright Hoffman 
—$5.00. 


“Readers’ Book Service” 


Guenther Publishing Corporation 


21 West Street New York, N. Y. 


Financing 


Mergers 
Rehabilitations 


Inquiries solicited from 
responsible sources 


H. D. WILLIAMS 


120 Broadway New York City 


WANTED! A responsible sub- 


scription representative in every city 
over 10,000, where we have no ac- 


tive salesman at _ present. Man 
with brokerage or banking contacts 
preferred. With improving business 
and further increases in stock prices 
impending FINANCIAL WORLD is 
easier to sell to people who recognize 
the value of unbiased investment 
information. Liberal commissions 
and bonus. Full particulars free on 
request. Address: Promotion Man- 
ager, The Financial World, 21 West 
Street, New York, N. Y. 


compares with 34 cents and 40 cents 
in the two preceding quarters, respec- 
tively. Company has increased its 
operating efficiency, and_ profit 
margins have widened slightly, .but 
progress in the future is likely to be 
rather slow. (Factograph No. 404. 
Also FW, May 13.) 


Holland Furnace C+ 

Longer range holdings may be re- 
tained, around 42. Reflecting the im- 
provement in earnings, company re- 
sumed dividends on the common 
shares with the declaration of a pay- 
ment of $1 per share payable Novem- 
ber 27. The last previous distribu- 
tion was in July, 1932. Net in the 
first nine months of this year rose to 
$1.35 per share, and $1.67 was shown 
for the September quarter. In view 
of the seasonal nature of the com- 
pany’s business, with the fourth quar- 
ter normally the best period of the 
year, the establishment of a regular 
dividend rate on a more liberal basis 
is likely. (Factograph No. 231. 
Also FW, Aug. 12.) 


Ohio Oil CH 

Offers long range promise, around 
14, as a speculation on further recov- 
ery in the oil industry (indicated 
yield, 4.89). A sharp increase in 
costs and charges for depreciation 
brought operating income in the third 
quarter to levels slightly under last 
year, but larger other income more 
than offset the decline in profit 
margins. Earnings for the nine 
months were equal to 57 cents a share 
—of which 14 cents was shown in the 
third quarter—as compared with 22 
cents in the same three quarters of 
last year. Oil price structure is firm, 
and company’s large holdings of crude 
oil enhance the longer term outlook. 
(Factograph No. 62. Also FW, May 
20.) 


Pullman C+ 


Offers longer term possibilities, 
around 60, for speculative funds 
(yield, 2.5%). Improved demand for 
rail equipment and heavier passenger 
travel lifted earnings in the Septem- 
ber quarter to the best level in sev- 
eral years. Earnings were equal to 
60 cents per share, as compared with 
70 cents in the previous six months’ 
period. Manufacturing division is 
facing an improved outlook as the 
railroads release money for equip- 
ment; lower passenger fares should 
continue to aid in stimulating rail 
travel. (Factograph No. 16. Also 
FW, Aug. 19.) 


Standard Brands B 

Continues to offer long term specu- 
lative possibilities, around 17, and 
not unattractive for income (yield, 
6.1%). Declaration of a 25-cent ex- 
tra in addition to the 80-cent annual 
dividend was in line with previous 
expectations (FW, Oct. 28). As 


Vol. 66. No, 21 


Corporate Earnings Reports 


— 
National Qats........ kate $0.34 
General Time Instrument............ — 


40 Weeks to asi 10 


Air-Way Electric Appliance. ......... nil nil 
40 Weeks to Oct, 
12 Months to Sept. 39 
American Gas & Electric............. 2.14 1.80 
American Power & Light............. 0.17 p3.91 
American Water Works. ............. 1.67 1.08 
Bangor Hydro-Electric............. 1.52 1.09 
Illinois Power & Light. .............. p4.77 p3.56 
Kansas Power & Light............... pl4.52 12.79 
Mergenthaler Linotvpe.............. 2.49 0.14 
Nevada California Electric...... 2.39 
Oklahoma Gas & Electric... ......... pl3.49 pl0.47 
Union Bag & Paper.................. 0.94 0.77 
9 Months to Sept. 30 
Addressograph-Multigraph........... 1.17 0.62 
Allegheny 1.50 0.94 
American Air Lines.................. nil 
American Machine & Metals.......... 0.55 0.59 
American Rolling Mill. . 1.91 1.71 
American Steel Foundries . am 1.61 nil 
Arkansas Natural Gas............... 0.36 0.08 
Atlantic Gulf & West Indies S-S ...... 2.76 nil 
0.92 p2.00 
Butte Copper & Zinc. ............... 0.02 0.06 
Creameries of America............... 0.58 0.33 
al.09 nil 
Eastern Steamship Lines............. 2.22 1.37 
Formica Insulation.................. 0.85 0.53 
1.83 1.05 
0.70 nil 
General Steel Castings............... nil nil 
General 1.21 0.79 
Granite City 0.50 1.63 
Hershey Chocolate. ................. 2.72 4.20 
Hinde & Dauch Paper............... 2.21 1.96 
Holland Furnace.................... 1.35 0.34 
Hollander (A.) & 3.10 
International Nickel................ 1.75 1.14 
1.47 nil 
Marlin Rockwell... 3.02 1.75 
p5.05 
National Automotive Fibres. ......... 2.75 2.39 
National Radiator.................. nil nil 
OW FANG, 1.83 1.70 
N.Y. Honduras & Rosario........... 2.80 3.33 
North America Light & Power. ....... 0.10 nil 
Oliver Farm Equipment. . 3.64 Aree 
0.94 0.90 
Pacific Coast Co........ nil nil 
Pacific Public Service... ... 0.80 0.28 
Park & Tilford.. 1.31 0.59 
Phillips Petroleum.......... 3.08 2.37 
Pierce Petroleum............. 0.09 nil 
Quaker State 0.92 
Revere Copper & Brass. ...........0 0.39 p4.58 
Standard Oil of 1.28 1.21 
Standard Oil of Kansas.............. 1.23 0.27 
0.90 0.50 
Roller Bearing. ............. 2.75 2.41 
U nited 0.36 0.24 
Western Union Telegraph............ 4.79 3.27 
White Sewing Machine.............. pl.24 nil 
3 Months to Sept. 30 
2.74 1.36 
Colorado Fuel & Iron................ 0.61 
39 Weeks to Sept. 26 
Twentieth Century-Fox.............. 2.38 
3 Months to Aug. 31 
Madison Square Garden............. nil nil 
12 Months to July 31 


a On class A stock. p On preferred stock. 
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tts profits for the nine months equaled 

g6 cents a share, against 69 cents a 

year ago, the annual report should . mn 
31 over $1 a share for 1936. This Adj { y Pp tf | N 
a pace justify the consideration of us our or 0 10 ow 
; - an increase in the annual rate to at ‘ 
12 ast $1 early next year. (Facto- { N NW | Pl g 
a poor No. 108. Also FW, July 1.) 0 ew ed annin 
“" Sterling Products: . B+ ® AS an investor you already must feel deep concern | 
kis Chief attraction im the stock, over the implications of the Presidential election, z 
046 around 78, is for the liberal income ‘ Pp el : 
a (yield, 5.3%). Seasonal factors were the increased Administration control of Congress, : 
largely and the demands already being made by interested 
wer earning rter 
thesine organizations for revival of the AAA, the NRA and 
months was a other New Deal acts which were thrown out by the 
255 which would compare wi ividen 
br distributions this year—including the Supreme Court. 
04 lar dividend and the 30-cent one 
07 o> tol be paid on December 1—of ® How are your securities going to be affected when Be 
$4.10. Price the new Congress gets down to work less than two 
0.94 is more favorable and demand for 5) : : : ae 
months from now? If the policy of free spending is 
1a pected to widen further as business to continue some securities are bound to advance— rE 
000 conditions improve. (Factograph No. others to recede: depending upon the extent to oot 
which each corporation shares in the circulation of 
nil 
3 Texas Gulf Sulphur B the funds distributed. ; 
2.00 

ting holdings, around 42, may 

Bring your portfolio into line with the political 


be retained temporarily for more 


ai favorable liquidating opportunities outlook and the determinable business prospect at 

the chew once. It is true the situation is difficult of interpre- 

‘It ical and heavier industries lifted 

3 earnings for the third quarter to tation except by those who devote their entire time 

ui the best level since 1930 and the to the study of all factors that enter into the shaping 

a ee of market trends and the making of security values a 
6 to spare. Chief threat is the prob- but investors whose portfolios are registered for con- k 
96 ability of a higher serverance tax on 
96 Sos Sak tinuing supervision by The Financial World Re 
i now appears that any rise in the search Bureau are guarded against misinterpretation : 
rate than of political developments and all other factors that 
influence the market trend of their particular issues. 
i United Drug C4 © We concentrate on each client’s personal invest- 

‘ Stock may still be considered for ment problem the facilities for weighing values and 

3 speculative commitments, around 15 detecting trends that have been built up in over 34 

0 (yield, 3.3%). Maintaining the im- years of service to American investors. 

9 evidence this year, earnings in the . 

September quarter (before extraor- The cost is of one per cent 
dinary income) more than doubled the liquidating value—wit $50,000 
. the amount reported for 1935 in that fee of $100 which covers portfolios up to $50,000. ag 
period. Net was equal to 60 cents 


per share in the nine months, as com- 
pared with 30 cents in the comparable 


Mail your list of holdings with your annual fee today—or use the 
coupon for a full description of the service. 


0 period of last year. With the best 
1 period of the year ahead, further divi- 


—————————-—| Clip and Mail} 


il 
0 dends are probable. (Factograph 
4 LEASE explain (without obli- 
No. 336. Also FW, Sept. 9.) i 
’ gation to me) how your per- 
CIAL W LD sonal supervisory service would 
FINAN OR assist me to build up my capital 


nd my income. 1 
RESEARCH BUREAU list of my im 


New York, N. Y. 


a list of my investments, showing 
the number of shares and their 
original cost. Nov. 18 


21 West Street 


Correction 


N page 452, November 4 issue, 
under the heading, “Liquor Com- 
| panies,” September output should 
. read 19 million gallons; stocks, 341 
million gallons. 


1 
}-4 
| | 
Address 
. 
City State eee 
an: 


The FINANCIAL WORLD 


Current 
Literature 


Upon request, and without obliga- 
tion, any of the literature listed be- 
low will be sent free direct from 
the firms by whom issued. To ex- 
pedite handling, each letter should 
be confined to a request for a single 
item. Print plainly and give name 
and address. 


CURRENT LITERATURE 
DEPARTMENT 
THE FINANCIAL WORLD 
21 West Street, New York, N. Y. 


SECURITIES OF THE City OF NEW 
York—54-page booklet which is a 
digest of information about the City 
of New York. The material has 
been derived chiefly from official 
sources. (Published by R. W. Press- 
prich & Co., Leading Bond House.) 


Some Financrat Facts—A_ 24- 
page booklet containing a brief de- 
scription of the American Telephone 
& Telegraph Company and _ the 
organization and operations of the 
Bell System. It is illustrated through- 
out with maps, graphs and charts. 
and is of interest to every investor 
in public utility securities. (Made 
available by American Telephone & 
Telegraph Co.) 


Wuat Is an Om Royatty?—De- 
scriptive booklet. (Made available 
by Leigh J. Sessions Corporation.) 


List oF 50 CorporaTtions—Show- 
ing interesting dividend possibilities 
and analyses of automobile companies 
and automobile accessories, also sta- 
tistics on 90 preferred stocks and in- 
formation on 595 common. stocks. 
(Made by James M. Leopold & Co., 
Members New York Stock Ex- 


change.) 


TrapING MeEtHops —24-page in- 
formative booklet on this subject. 
(Published by Chisholu & Chapman, 
Members N. Y. Stock Exchange.) 


Stocks, Bonps, CoMMopITIEs — 
Folder explaining trading methods, 
commission charges and commodity 
units. (Published by J. A. Acosta 
> Co., Members N. Y. Stock Ex- 
change.) 


New York Stock Excuance—Its 
Functions and Operations—a_ 40- 
page booklet on this subject, describ- 
ing the facilities and purposes of the 
Exchange. (J\/ade available by the 
New York Stock Exchange.) 


Opp Lots—This booklet gives use- 
ful trading facts and marginal re- 
quirements as well as commission 
charges. (Published by John Muir & 
Co., Members N.Y.Stock Exchange.) 
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Weekly 


Business and Financial Summary 


*Daily Average. 
Journal of Commerce. 


Federal Reserve Reports 


Financial Chronicle. 


Weekly Trade Indicators 


*Crude Oil Production (bbls.)............. 


Electric Power Output (000 K.W.H.)..... 


tAutomobile Production (U.S8.A.)........ 
“Wholesale Commodity Price Index. 


§Bank Clearings New York City.......... 
§Bank Clearings Outside New York City. 
Total car loadings (number of cars) 
Bituminous Coal Production (tons)....... 
Financial World Index of Industrial 
Production 


Member Banks, 101 Cities 


U.S. Government securities held......... 
Total commercial loans................. 
Total net demand deposits.............. 


Reserve System 


Federal Reserve Credit Outstanding 
Total Money in Circulation 


*Other than U. S. Government Securities. 


Miscellaneous Factors 


*U.S. Government Debt ................ 
Building Contracts. Daily Average (F. W. 

Dodge)—in millions. ................. 

tNew Capital 


*Farm Income—Total (including subsidies) 


*Farm 


*000,000 Omitted. 


1936 

Nov. Oct. 31 Oct. 24 New 
2,973,800 3,043,050 3,083,350 2.809: 

2,169,480 2,175,810 2,166,656 1,913,684 

74.0% 74.7% 74.3% 52.69, 

84,780 71,095 64,310 98,615 

82.5 81.4 80. 814 

1936 1935, 

Oct. 31 Oct. 24 Oct. 17 Novy. 2 
$3,422 $3,739 $3,087 $3 

$2,508 $2,702 2,656 $2'368 

814,175 815,972 26,155 681.998 
1,658,000 1,621,000 1,610,000 1,312) 

71.9 71.9 73.1 718 


jAs of beginning of following week. 


Report. §000,000 Omitted, 


1936 1935 

Nov. 4 Oct. 28 Oct, 2 Nov. 6 
(000,000 omitted) 

$3,192 $3,179 ,192 $3,033 
3,265 3,280 3.084 
10,503 10,531 10,540 374 
4,019 4,03 4,360 3,380 
15,206 15,340 15,228 13,558 
5,042 5,065 5,072 4,895 
981 972 1,001 839 
2,448 2,462 2,463 2,462 
6,378 6,302 6,311 5,752 

1936 1935 

Oct. Sept Aug. Oct. 
$33,836 $33,832 $33,380 $29,462 
8.69 9. 10.59 7.75 
109,885 74,590 170,799 73,003 
Sept. Aug. July Sept. 
$760 $646 $734 $705 
6 il 24 57 


tCorporate new issues only; exclude refunding; 000 Omitted—Commercial & 


Dow-Jones Common Stock Averages, Closing Figures 


ov ember 
5 6 10 11 
30 Industrials. ............. 182.25 181.63 183. 38 183.65 184.01 
58.74 58.08 57.92 58.60 58.30 Holi. 
Daily Volume N. Y. S. E day 
Sales (shares)............... 3.620,890 2,717,010 1,745,280 3,140,000 2,704,420 


Tork 
New York, Chicago & St. Louis............ 
Pennsylvania 
Pere Marquette 
Wabash 


Weekly Car Loadings 


Freight car loacings reflect current sectional business conditions. 
15th give a rough indication of earnings for the current month. 


Eastern District 
Baltimore & Ohio 
Chesapeake & Ohio... 
& Hudson 


Northwest District 
Chicago & Great Western 
Chicago, Milwaukee 
Chicago & Northwestern 
Great Northern. ...... 
Northern Pacific 


Central West District 


Atchison, Topeka & Santa Fe.............. 
Chicago, Burlington & Quincy............. 
Chicago, Rock Island & Pacific 
Chicago & Eastern 
Denver & Rio Grande Western 
Southern Pacific System 
Union Pacific. . 
Western Pacific 


St. Paul & Pacific. 


Southwestern District 
Kansas City Southern aad 
St. Louis-San Francisco 
St. Louis-Southwestern 


Loadings from the 15th to the 


Week ended 


Oct. 24 Oct. 17 Oct. 10 Oct. 26 
1936 1935 

60,070 57,944 58,869 51,951 
40,424 38,801 38,819 36,006 
13,518 13,261 13,673 11,050 
16,652 16,475 16,642 15,036 
29,924 30,707 29548 27,446 
30,415 30,301 30,449 26,434 
24,047 23,051 23,953 22,242 
89,831 87,919 89,038 79,799 
16,300 15,997 16,415 13,866 
119,738 118,701 117,377 99,745 
12,531 12,320 2,00 12,085 
15,206 15,103 14,467 14,286 
10,760 10,299 9,978 9,746 
13,994 13,291 13,365 12,002 
38,886 39,137 38,038 33,109 
30,468 29,631 30,455 24,624 
12,787 12.339 12,576 11,731 
37,917 37,720 38,003 33,214 
6,595 6,529 6,473 5,413 
32,167 32,934 32,132 28,815 
41,823 43,195 44,207 36,106 
24,867 28,084 29,315 21,353 
17,369 17,924 17,874 15,220 
32,268 31,990 29,221 28,605 
30,258 30,848 29,514 27,499 
22,310 22,883 22,271 19,218 
6,035 5,947 5,778 4,749 
8,962 9,208 9,120 8,601 
41,974 41,594 41,613 36,345 
30,924 33,466 32,135 29,101 
4,765 4,719 ,033 4,612 
4,402 4,195 4,020 3,204 
9,065 9,377 8,608 8,410 
28,411 28,361 27,831 24,392 
15,039 5,604 14,530 11,583 
5,543 5,708 5,495 4,549 
9,284 9,207 9,147 8,800 


(Compiled from Association of American Railroads figures) 


528 
2 
<< 
Ses. Southern District 
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Will Pay You Recognize 


Your Great Need as an Investor 


The FINANCIAL WORLD 


Reprints of 288 
STOCK 
FACTOGRAPHS 


288 REVISED 
“STOCK FACTOGRAPHS” 
FOR ONLY 50c 


provided you remit $10 at the same 
time for a year’s subscription for 
THE FINANCIAL WORLD. In 
other words, send $10.50 in all. 


Many investors tell us that until 
om “Stock Factographs” came 
alon they were frequently at a 
loss .s to where to go to get the 
impor ant facts about some com- 
pany whose securities appealed to 
them. .*y getting our 288 revised 
“Stock ‘Yactographs” (reprinted 
from our March 4 to November 4, 
1936 issues’ and by reading future 
“Factograp}.;” as they come out in 
THE FIN. NCIAL WORLD 
each week, you place yourself in 

a position to get the vital facts 
on America’s leading corpora- 
tions just when you need them. 
If you send $10.50 at once for a 
year’s subscription and 288 
“Stock Factographs,” you may 
have also an immediate survey 
of 20 of your listed securities. 


Prepare Now— 
Mail This Valuable 


Coupon Before 


Januari» 


HE majority of investors fail to make proper use of 
their surplus funds because they lack essential in- 
formation concerning the enterprises whose securities they 
buy. You can avoid most investment blunders if you insist 
upon having the vital facts before you invest. When THE 
FINANCIAL WORLD hit upon the now very popular 
idea of giving a boiled down fact study of each of Amer- 
ica’s leading corporations, it met the immediate and en- 
thusiastic approval of a multitude of intelligent investors. 
Our “Stock Factographs” are now referred to daily by 
investors all over the world. 


Each “Stock Factograph” represents a brief presentation of the 
essential facts on a leading corporation in such a form that the 
busiest investor can find time to grasp the vital points about a 
company easily and quickly and thus be in a position to know 
what he is doing when he buys the securities of that company. 
After a first reading, these “Factographs” are invaluable for 
future reference because it is impossible to remember all the 
data on hundreds of corporations. 


It is most important for you to have in a quickly available form 
the facts about any company whenever you are thinking of buy- 
ing or selling its securities. If you once get the “Stock Facto- 
graph” habit you will find that your investment purchases and 
sales can then be made upon the basis of definite knowledge 
rather than guess-work and hope. If you invest with your eyes 
open your chances of success are increased tenfold. Our “Stock 
Factographs” are so popular that, starting early in December, 
we intend to run 16 “Factographs” each week instead of 8 as 
heretofore. Don’t miss any of THE FINANCIAL WORLD’s 
weekly “Factographs” from now on. 
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TeFINANCIAL WORLD 
21 West Street, New York, N. Y. 


For enclosed $10 please enter my annual subscription for THE FINANCIAL WORLD each 
week, a copy of “Independent Appraisals of Listed Stocks” each month, an immediate free 
survey of twenty of my listed securities and the regular advice privilege as per 
your rules. Also send me the reprints of “Stocks Likely to Pay Extras Before January,” and 
“3 Stock Laggards”’ besides important analyses pointing out individual stocks of more than 
average attractiveness. 


SPECIAL OFFERS—CHECK YOUR CHOICE 


() Annual subscription with complete indexed book of 735 original ‘‘Stock 
Factographs” and 288 revised “Stock Factographs”—Remit $11.25. 

subscription with 288 REVISED “Stock Factographs’”—Remit 
10.50. 


1 Annual subscription with latest 256 page Bond Ratings and Data Book— 
Remit $10.50. 


THB SCHWEINLER PRESS, N. ¥ 
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The world’s longest bridge, stretching 
814 miles across San Francisco Bay, is 
open this month. It is seven times as 
long as the Brooklyn Bridge. Picture 
taken as the bridge nears completion. 


THIS MONTH...STEEL JOINS SAN FRANCISCO AND OAKLAND 


T WAS only 76 years ago folks called 

Captain Eads “crazy” when he pro- 

posed building a steel arch bridge across 
the Mississippi River at St. Louis. 

It was only 64 years ago, when the 
Brooklyn Bridge was started, that people 
said, “Men cannot work like spiders, 
spinning cables in the air.” 

But those bridges are still standing, 
and in daily use. 

So when the enterprising citizens of 
the West Coast proposed to span San 
Francisco Bay with an 8!4-mile bridge 
joining San Francisco and Oakland, 
people didn’t say, “It can’t be done.” 


There were great difficulties, it is true 
—the distance, deep water, quicksand, 
tides. But once again engineering skill, 
plus improved steel, made possible what 
once was impossible. And so this month 


the world’s largest bridge opens totraffic. . 


Experts say no bigger bridge will be 
built for the next thousand years. There 
are no large navigable bodies of water 
where the traffic is likely to be dense 
enough to justify such a bridge. But if 
bigger bridges should be needed, steel 
and engineering skill will be ready. 

No country can grow faster than its 
transportation. And as transportation 


has speeded up and improved, bridge 
building has kept pace. Its advance has 
gone hand in hand with the improve- 
ments in steel—a continuous process in 
which United States Steel has played 
an important part. 

A United States Steel subsidiary was 
awarded the contract for the entire 
superstructure of the San Francisco- 
Oakland Bay Bridge. This contract in- 
cluded steel and wire as well as the actual 
work of erection and cable spinning— 
the world’s largest steel job. This giant 
structure is not only a steel bridge—it 
is a United States Steel bridge. 


AMERICAN BRIDGE COMPANY * AMERICAN STEEL & WIRE COMPANY +¢ CANADIAN BRIDGE COMPANY, 
LTD. + CARNEGIE-ILLINOIS STEEL CORPORATION ¢ COLUMBIA STEEL COMPANY * CYCLONE FENCE 


COMPANY «+ 
OIL WELL SUPPLY COMPANY °* 


FEDERAL SHIPBUILDING AND DRY DOCK COMPANY ° 
SCULLY STEEL PRODUCTS COMPANY * 
RAILROAD COMPANY 


* UNIVERSAL ATLAS CEMENT COMPANY 


United States Steel Corporation Subsidiaries 


NATIONAL TUBE COMPANY 
TENNESSEE COAL, IRON & 
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